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~ PROTEST REDUCED PERS 


EXAMINERS ON THE WARPATH. 


American Medical Association Takes 
Up Cudgels for the Doctors 


The receipt of a letter from a med- 
ical examiner of an insuranee com- 
pany, reminds the Eastern Under- 
writer that its new readers, who were 
not subscribers to the Journal of In- 
surance Economics, have not been in- 
formed as to the general movement 
among life insurance companies to 
reduce medical examiners’ fees from 
$5 to $3. Some of the companies, 
several years ago, established the $3 
fee in place of the $5 formerly paid. 
Since the Armstrong legislation oth- 
ers have followed this example. Some 
of the companies, however, are grad- 
ing their fees from $3 up, according 
to the amount of insurance for which 
the examination takes place. 

The general tendency towards the 
reduction of fees caused the Amer- 
ican Medical Association to take up 
the question on behalf of the doctors 
and a special committee was appoint- 
ed to negotiate with the companies 
for a restoration of the old time fig- 
ures. In this they were unsuccessful 
and so reported back to the organiza- 
tion which is a national body repre- 
senting local physicians. 

The report was to the effect that 
the reduction of fees was made by 
the companies without consulting the 
examiners, that the companies de- 
clined to deal with the association 
representing the physicians in regard 
to the matter, while the companies 
on their side have practically agreed 
to stand together in maintaining a 
reduced fee. The report held that 
the economic measures adopted by 
the companies following the Arm- 
strong legislation have been aimed 
chiefly at the medical department, 
which was the only one not smirched 
by past history of extravagance. The 
committee recommended that the com- 
panies should continue to pay the 
minimum fee of $5 as representing 
the original just remuneration. 


What is a Fair Fee? 

For the benefit also of the new 
readers of the Eastern Underwriter 
we quote from the December number 
of the Journal of Insurance Econ- 
omics the following editorial comment 
upon the demands of the physicians: 


To all appearances, physicians are 
“dying harder” than agentsin the wave 
of economy now sweeping over life 
insurance institutions. They don't 
want to accept the cut from $5 to $3 


claiming that extravagances were not | 


their department of the 


shown in 
reminds us of a letter 


work. This 


received a short time ago asking if | 


we could recommend an examiner for 
this city; that it had been almost im- 
possible to secure medical examina- 
tions under $10 each; that though the 
minimum charge was $5, there al- 
ways seemed to be a loop-hole for 
bringing in the larger charge. 

The average physician in a town 
or country district will upon call 
jump into a buggy and go a mile or 
two, visiting a patient, charging from 
$1 to $2 for the visit and services 
rendered. It may be said that ex- 
penses are higher in the city, but a 
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| Assets. 


275,500 United States Government Bonds......... 
940,000 New York City Bonds 

10,000 Penna. Railroad Bonds. 
GUARANTEED RAILROAD STOCKS 
100 Shs. N, Y, Lack, & W. (5 9/) Guar. by D. L. & W. 
lu0 ‘* Nash. & Decatur Bs - 
200 ‘' Morris & Essex ‘ 
100 ‘** Pitts. Ft. W. & Chic. 
100 Cleve. & Pitts. 
100 Atl, & Char. Air Line (7 ’ ‘ $So. Ry. 
100 Det. Hillside & S. W. (4 ° - ‘“* L..S. & Mich.S 
100 Rome, Watert’n & Og.(5 N. Y. Cent.) 
100 Til, Cen, (leased lines) (4 : Ill. Cent, ) 
400 K. C, Ft. 8. & Memph. (4 “‘ . ** St. L. & San 
RAILROAD STOCKS 
200 Shares Union Pac. Preferred.... 
400 Shares Lehigh Valley........ 


.. $294,115.00 
930,€00.00 
9,600.00 


12,925.00 
19,375.00 
37,100.00 
17,775.00 
17,758.33 
18,058.33 
10,400.00 
12,862.50 
10,400.00 
.) 32,000.00 


Penn. R, R.) 


= 
‘ 
(7 ‘ ‘ sé 


18,509.00 
31,000,00 
$1,472,469.16 
116,426.77 
17,465.85 


9,553,635 


Real Estate (unencumbered) 
Mortgage Loans (first liens)........ 
Advanced on Contracts (Secured). 
Accounts due from R. R’s for 

months overdue.......... 5,727.61 
Outstanding 'remiums, not over sheee months overdue 179,719.15 
Accrued Interest on Investments 8,196.15 
Cash in Banks an1 Offices................ 294,553.67 


Liabilities. 


lupaction’, not over three 


$2,104,112.01 


.. $500,000.00 
620,565.61 
10,600 00 
115,978.01 
700,097.01 
100,000.00 
57,471.38 


Capital stock 

Net surplus 

Quarterly Dividend payable January 2, 1907. 
Reserve for Claims in process of adjustment, lens reinsurance. 
Legal Premium Reserve. ... 


Contingent Reserve 
Commission on Unpaid Premiums and Other Liabilities 


$2,104,112,01 
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BRANCHES OF INSURANCE. 


$3.00 a Year; 15c. per Copy. 


WOULD DECLARE RATES 028 


CRISIS AT LITTLE FALLS. 


Managers Favor Herois Measures for 
the Chronic Trouble Centre. 


mproving conditions at 


adop- 


Hopeless of 
Little Falls, N. Y 
tion of other 


through the 


than extreme measures, 


of the 
appointed to deal 
decided after 
to recommend to the Underwrit- 
New York 
in the city be 


the special committee Eastern 


Union with the sit 


uation mature debilera- 
tion 
ers’ Association of State, 
that all tariffs 


so continue for five 


abrogat- 
ed and years 
If the 
and there 
will, 


action be taken, 


doubt but what it 


suggested 
is little 
a number of 


though companies 


will instruct their special agents to 


principle, it will 
Little Falls, 
thriving 


against it on 
Pekinizing of 


vote 
mean the 
and the local agents of the 


town who have been years in estab- 
lishing 
see it scattered to the four twinds of 
heaven and the future incomes re 


duced to pitiful sums, all because of 


their business, will doubtless 


| the double dealing practices of one or 
| two of their number. 


A number of companies having com- 
little business in the city, 
while 
though continuing their repre- 
sentation will write no new business, 
unless the virtually impossible hap- 
pens—they be paid full manual rates, 

Little Falls has been a trouble spot 
underwriters for fully twenty 
engendering no little feeling 


paratively 


others, 


nearly frantic, Seven years ago rates 
in the city were declared off, and 
action was threatened in 
November of the latter 
year a managerial committee decided 
means of determining 
for the trouble, 
an investigation of the books 
Falls, 
examination was per- 
Hoyt and S. Cochran, 
two most capable men. Aithough not 
their task in the Becker 
which was accused of being the 
cause of the whole trouble, 
the investigation discovered viola- 
tions sufficient to justify the imposi- 
$300 in fines upon the agency. 
understood that Mr Becke 
makes a practice of dating poli 
from his office when they take effect, 
and not the time of their writing, 
hence the great difficulty of learning 
whether they be issued in violation or 
not. Mr. Becker, moreover, seems to 
possess prophetic knowledge as to 
changes will be ordered in 
his policies being written up 
which, while below those 


best 
ordered 


The work of 


office, 


It is 
ic ie s 


ly promulgated by the governing or- 
ganization. 

One prominent company, which has 
taken exceptional interest in the mat- 
ter, has been collecting evidence 
against the Becker agency and is well 
supplied with ammunition to substan- 
tiate its charges of vioations, numer- 
ous and long continued against that 
Office. 
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WISH COMPANIES 70 RETURN 


—. 


MAY REPEAL ANTI-COMPACT LAW 
Passage of Arkansas Bill Would Nul- 
lify Famous, Drast'c Measure. 

A bill ‘has been introduced in the 
Legislature of Arkansas permitting 
fire insurance companies to return to 
that State providing that they are 
not members of any bureau, organiza- 
tion, or agreement, whether made in 
Arkansas or elsewhere, to regulate 
and maintain rates in Arkansas. If 
passed and enacted into a law, it 
would open a ‘way for companies to 
again write direct business. 

About two years ago a law went in- 
to effect in Arkansas, which barred 
fire insurance companies from doing 
business there if they were members 
of any organization whatsoever, no 
matter where located or whether such 
organzation had any bearing directly 
or indirectly upon insurance rates in 
that State. It was the most drastic 
anti-compact bill passed by any legis- 
lative body in that it not only aimed 
to say what a company should do 
within the State jurisdiction but also 
outside of the State. 

Fire insurance companies endeav- 
ored in an henest way to point out 
the effect of such legislation, but 
without avail. Governor Jeff. Davis 
had made the subject his campaign 
slogan, was victorious and determined 
to carry out his idea. He even went 
so far as to notify members of the 
Legislature that a_ bill containing 
modifications from the one outlined 
and desired by him, would be prompt- 
ly vetoed. Threats by fire insurance 
companies to withdraw were consid- 
ered as “bluffs,” and the bill was 
rushed through, 

Immediately following its enact- 
ment the principal companies, with 
two exceptions, withdrew. One com- 
pany—the German Alliance-——remain- 
ed to make a test case, and the Hart- 
ford Fire remained unde what it 
termed its rights. The latter com- 
pany sustaine] a heavy fine, which ac- 
cumulated at the rate $5,000 per day, 


and was finally compelled to  with- 
draw 

Efforts were then made to write the 
business through a reinsurance pro 


cess, but the Attorney General held 
this t » a violation of the law and 
the business interests of the State suf- 
fered for lack of fire insurance in- 
demnity 


issue an elict 


He even went so far as to 
i forbidding the adjust 
ment of losses. 

Companies sprung up in various 
sections Of Arkansas with a nominal 
capital in most instances, the general 


inference being that they were debar- 


red from writing direct, but vet the 
supply of insurance was inadequate 
On various occasions leading business 
organizations tried to secure a repeal 


or modification of the law, but the 
Governor and his henchmen were ob- 
durate 

The bill now introduced is assur 
ed to be an effort to undo that which 
was done without coming out openly 
and acknowledging the mistake made. 


REINFORCED CONCRETE. 


Cape May Hotel Said to be a Model, 
Fireproof Structure. 


Insurance companies just at present 
are interested in the construction of 
what are termed concrete buildings, 
says one of our correspondents. The 
fact is that most of the buildings so 
referred to are not concrete, but re- 
inforced therewith to make them as 
near fireproof as possible. 

The new hotel now in -course of 
construction at Cape May City (to be 
known as the Cape May Hotel) and 
which is expected fo be ready for oc- 
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cupaney in June, is a model in this 
respect. The girders are steel, the 
uprights are iron pillars of great size, 
the ‘walls, stone and brick; the floors 
are concrete with tile facing. The 
property will cost approximately $1.- 
000,00 when completed, and _ while 
considerable attention has been given 
to the artistic side of the work, it has 
not been done at the expense of per- 
manency and safety. 

Not a particle of wood is to be 
used in the building excepting what 
is necessary for doors and windows. 
Everything is fireproof, even to the 
protecting of the steel girders, which 
are covered with concrete to prevent 
them from becoming hot in case of 
fire, and thus expanding and damag- 
ing the floor. From dome to cellar, 
everything is covered. The telephone 
wires from the bed rooms to the of- 
fice are run through pipes, as are 
also the wires for electric lighting. 





COMPANY COMING TO NEW YORK 


Northwestern Fire and Marine, of 
Minneapolis, to Enter Empire 
State. 


Attracted by the admirable record 
of New York fire insurance the 
Northwestern Fire and Marine, of 
Minneapolis, is about to enter the 
Empire State, its blanks for that pur- 
pose being in course of preparation. 
When licensed here Robert R. Tuttle, 
of Syracuse, will represent the com. 
pany in the State outside the Metro- 
politan district, while Newman and 
MacBain will be its managers in the 
latter field. 

The Northwestern Fire and Mar- 
ine was organized in 1898. At the 
beginning of the present year its 
home office statement reported gross 
assets of $706,429, reserve fund of 
$173,267, and a net surplus of $202,- 
$15. The capital is $300,000. Since 
beginning business the company has 
paid over $750,000 in losses. Otto O. 
Tollefson is its president and W. A. 
Laidlaw its secretary, 


Eagle Fire in Surburban Field. 








Appreciating the opportunity offiered 
for business development in the New 
York city suburban field, the Eagle 
Fire proposes cultivating the terri- 
tory assiduously in future. It has ap- 
pointed D. J. Jones, for several years 
attached to the head officé, its special 
agent for the field and will select 
local representatives as rapidly as op- 
portunity offers. Within the past 
week Mr. Jones has made the follow- 
ing local agency appointments for the 
company: W. De Revere, Mt. Ver- 
non; David F. Silver, Tarrytown; 
Lambertson and Stevens, Yonkers; 
3arger and Powell, Peekskill, and S. 
F. Irish, Poughkeepsie, all of New 
York; W. A. Garthland, Ridgewood, 
and Fred C. Decker, Westfield, New 


Jersey. 








Veteran Chicago Agent Dead. 

Death claimed Edward M. Teall, 
president of the Chicago Board of Un- 
derwriters, and one of the veteran fire 
insurance agents of Chicago, on the 
28th inst. Funeral services were held 
yesterday. Mr. Teall’s entry into the 
fire insurance business occurred in 
1860, since which time he has. served 
continuously as a local agent in the 
Garden City. He was a careful and 
able underwriter. His standing with 
his associates may be judged by the 
fact that at the time of his death 
Mr. Teall was serving his fifteenth 
consecutive term as president of the 
Chicago Board of Fire Underwriters. 





An Omnibus Risk. 

Fire practically destroyed the eight 
stony Seneca Building, Buffalo, on 
Monday night. Twenty-two tenants 
occupied the structure. Its loss will 
probably amount to $500,000. 


RATES OFF AT GREENVILLE, PA. 





An Era of Demoralization Now Like- 
ly to Ensue in the City. 


By direction of the Underwriters’ 
Association of the Middle Depart- 
ment rates at Greenville, Pa., have 
been abrogated and an era of demoral- 
ization expensive to all who take part 
in it, but particularly so to the local 
agents who depend upon the business 
for their livelihood, may be expect- 
ed. 

The trouble dates from the activity 
of one agent in soliciting business be- 
low tariff figures, and the natural re- 
luctance of the compeling offices to 
see lines leave them without making 
a strong fight for their retention. 
‘Considerable dissatisfaction among 
the assured, moreover, was said to 
have been engendered through the 
promulgation of the new schedule last 
September. Greenville, which is the 
chief city in Mercer County, was prac- 
tically rebuilt with money had from 
the fire insurance companies, and is 
consequently one of the very last 
points in the country entitled to 
“open rates.” 





COMPANIES REFUSE TO PAY. 





Nashville Board Hereafter Must Meet 
Its Own Expenses. 

Due notice was recently given by a 
number of strong American and foreign 
companies, that henceworward they 
would not contribute in any way, di- 
rectly or indirectly, toward the main- 
tenance of the Nashville (Tenn.) Lo- 
cal Board, and that if the local agents 
desired to continue the, organization 
they must meet all expense incident 
thereto themselves. The local men 
protested vigorously against the ac- 
tion, but the company representatives 
were firm and stood by the mandate. 
A similar course will be adopted at 
Knoxville, Chattanooga and Mem- 
phis. Tennessee has an anti-compact 
law and so long as it remians in force 
company officials do not propose run- 
ning counter to it, or doing aught that 
might be construed as in violation. 
Safety Fund Law for North Carolina. 





Insurance Commissioner Young of 
North Carolina recommends the en- 
actment of a safety fund law in that 
State. 

Committee on Organization. 





Chairman Frank R. Leib, of the 
Committee on Organization of the Na- 
tional Agenis’ Association, is working 
on the unorganized territory through- 
out the country. He has picked out 
a number of good agencies to become 


January 31, 1907. 


associated with him on his commit- 
tee, among them the following: Frank 
J. Merrill, Oklahoma City, O. T.; 
Frank L. Brigham, Bradford, Vt.; An- 
drews, Wilson & Smith, Butte, Mont.; 
C. C. Jones, Kansas City, Mo.; Lake 
W. Sanborn, Galesburg, IIl.; Childs, 
Hicks & Montgomery, Los Angeles, 
Cal.; C. B. Weil, Milwaukee, Wis.; 
W. G. Strickland, St. Paul. 


DAMAGE SUIT THREATENED. 





Canadian Manager May Get Into Se- 
rious Difficulty Through Cir- 
culating False Report. 

As a result of his indiscretion in cir- 
culating, by means of a circular let- 
ter to his agents, a wholly untrue 
report concerning the alleged early 
retirement from business of a leading 
Toronto fire insurance company, the 
Canadian manager of the Northern 
Assurance Company of London, is 
threatened with a $250,000 libel suit. 





Adverse Legislation in Indiana. 

The Indiana Association of Local 
Fire Insurance Agents is now engag- 
ed in an educational campaign re- 
garding the proposed insurance legis- 
lation in that State. J. E. McHenry, 
of Wabash, president of the State As- 
sociation and also a member of the 
Naticnal Association’s Committee on 
Legislation, is taking an active inter- 
est in the matter and expects to se- 
cure a considerable increase in the 
membership of the local association 
as a result of the present need of 
activity in regard to legislation, 


Delaware Insurance Co. 


Elsewhere will be found the state- 
ment of the Delaware Insurance Co. 
of Philadelphia, which shows the com- 
pany to have assets of $1,865,347; re- 
serve $972,174; net surplus, $142,829. 
The Delaware has gone the biblical 
allottment of three score years and 
ten, two years better, but quite con- 
trary to the human being gets strong- 
er with age. 

Will Shortly Announce 
Agency Appointment. 


General 


Within a few days the Insurance 
Company, of the State of Illinois, 
Rockford, which received authority to 
write in New York last week, will 
announce the appointment of a gen- 
eral agent for the territory, and will 
at the same time name its Metropol- 
itan district representative. The 
company has a paid up capital of 
$250,000, and its agency would add 
considerably to the capacity of any 
local office. 
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CASH CAPITAL. $3,000,000. 


Assets, January 1st, 1907 .........0. cccceccucccccee Rs ; $20,839,174 
Liabilities (including capital) ............. ccc ccceeee aie ; 13,430,819 
Net Surplus over all liabilities...... Liawie somal weve 4 7,408,355 


SURPLUS AS REGARDS POLICY HOLDERS, $10,408,355. 


Insures against loss of real and personal property, rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation Risks 
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ATLANTIC CITY NEWS. 
Happenings in And About the Famous 
Watering Resort. 


Atlantic City, N. J., Jan. 30.—The 
new beach front addition to the Tray- 
more will soon be ready for Occupan- 
cy; there is considerable sj:eculation 
as to what the now rate will be. The 
addition is 10 stories of concrete, steei 
and brick fire proof construction. 

John Andrews, clerk in the City 
Comptroller’s office, has been appre- 
hended and his bail fixed at $10,000. 
S.nce his flight there has been con- 
siderable bonding business transacted 
by various agents on several officials 
and in the various financial institu- 
tions in this city. 

Mays Landing, near here, is laying 
new water mains; there will be five 
miles of pipe and 45 fire hydrants. 

W. A. Faunce and C. J. Adams, two 
of the prominent local insurance men, 
are out for better building laws, in 
the matter of removing all frame 
structures that can be done away iwith. 
they say insurance companies will act 
liberally toward the builders of brick 
buildings in the way of lower rates, 
and that in the future only _ brick 
should be used in the construction of 
buildings. 

The Board of Trade is agitating the 
burial of all wires in the hopes of 
setting lower insurance rates. 

Fire in small apartment house, No. 
16 N. Ohio avenue, on Sunday, dam- 
building; $200 on con- 
tents, covered by insurance, 

Cc. J. Adams, president of the Insur- 
ance Agency of that name, has won 
his fight in being returned to the 
Schocl Board. He has been president 
of that organization of City Govern- 
ment for a number of years. 

George Morgan, city tax collector of 
Ventnor, has mysieriously disappear- 
ed: his books have been examined 
and found correct, and foul play is 


feared. 





age $500 t 


California May Organize. 


The prevalence of overhead writ- 
ing in California, has aroused Los 
Angeles agents to the need of a State 
Association. Childs, Hicks & Mont- 
gomery of that city have been ap- 
pointed on the organization commit- 
tee of the National Agents’ Associa- 
tion. There is a strong local board 
in Los Angeles and early steps may 
be taken to organize a branch of the 
National Association for Southern 
California. 





Western of Pittsburg. 

The annual statement of the West- 
ern of Pittsburg, shows up ‘well. As- 
sets $786,135; capital, $300,000; re- 
serve for reinsurance $326,400; net 
surplus $113,206. Since Secretary D. 
Dallas Hare took charge of the un- 
derwriting he has completely revolu- 
tionized the company’s business and 
methods, and the success achieved 
completely vindicates the changes 
made. 

Illinois to Have New Fire Companies. 

The incorporation of two new fire 
insurance companies—the Illinois Na- 
tional, of Springfield, and the Econ- 
omy Fire, of Chicago, is sought in Il- 
linois. Each is to have a capital of 
$100,000. 

Philadelphia Casualty Man Resigns. 

Louis H. Alexander, for a number of 
years manager at Philadelphia of the 
personal accident department of the 
Fidelity and Casualty, has resigned, 
and will take a sorely needed vacation 
before seeking another connection. 
Mr. Alexander, prior to going to the 
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Quaker City, was Minnesota State 
manager for the company, and has al- 
Ways enjoyed a high personal and 
harmonious standing. His department 
has been taken over by S. H. Pool, 
rez.dent manager for the Fidelity and 
Casualty, in Philadelphia. 





DESIRES CLASSIFICATION’ RE- 


RT. 
Minnesota Commission Asks Compan- 
ies to Furnish Information. 


The Journal of Commerce Calls at- 
tention to the request of Insurance 
Commissioner O’Brien, of Minnesota, 
that fire insurance companies doing 
business in that State furnish a classi- 
fication of their business transacted 
in Minnesota for 1905 “and previous 
years.”” Companies are uncertain as 
to how far back he expects to carry 
their investigations. He asks for the 
premium rate and the loss sustained 
on each class, but says that the infor- 
mation will be in sufficient detail if 
the facts are given as revealed by 
the classification registers of the 
companies. It is understood that ‘Com- 
missioner O’Brien seeks to secure this 
information to get some idea as to 
the cost of carrying the various 
classes of risks insured with a view 
to seeing whether the rates charged 
are exorbitant or not. The difficulty 
is that many companies will not be 
able to furnish the information, as 
they do not keep accurate classsifi- 
cations, while if they are furnished 
they will be comparatively valueless 
because the classifications are differ- 
ent in nearly all companies. 





A Bad Failure. 


Losses aggregating $12,000 caused 
the collapse of the People’s Fire, of 
Little Rock, Ark. The concern claim- 
ed a capital of $50,000, and prior to 
1904 operated as a mutual, being re- 
organized upon a stock basis three 
years ago. 





National Fire’s PropOsed Increase of 
Capital. 

The application of the officers of 
the National Fire Insurance Company, 
of Hartford, to the State legislature 
for permission to increase stock at 
$5,000,000, and calling also for amend- 
ments to its charter permitting in- 
surance against added hazards—'s not 
due to any immediate purpose of ex- 
ercising the privileges which are 
sought. This statement is made to 
the Eastern Underwriter by Vice- 
President H. A. Smith. 

The San Francisco fire demonstrat- 
ed some difficulty in regard to the 
raising of additional capital stock in 
the case of emergency and the Na- 
tional Fire deemed it prudent to ob- 
tain the necessary privileges from the 
legislature, which meets biennially, in 
order to be prepared for any emerg- 
ency. In case of another disaster it 
could issue more capital stock, as 
the Hartford did under a similar pro- 
vision in its charter which had laid 
dormant and unavailed of for many 
years. 


Increased Capital for Travelers’ In- 
demnity. 

The capital of the Travelers’ Indem- 
nity Company, of Hartford, is shortly 
to be increased from $250.000 to $5 
000, its stockholders having so voted. 
The corporation is owned by share- 
holders of the Travelers’ Insurance 
Company. 


Joins Kansas City Agency. 

Edwin Fulton for seventeen years 
special agent in Missouri for the 
Springfield Fire and Marine Insur- 
ance Company, and for the last year 
with the New York Underwriters’ 
Agency, has joined the firm of Baird 
& Eaton, Kansas City, the firm name 
being changed to Baird, Eaton & Ful- 
ton, 


BUCKEYE COTTON OIL MILLS. 
Why Insurance Upon the Properties 
Was Lost to the S. E. T. A. 
Companies. 

A prominent manufacturing con- 
cern of the south is the Buckeye Cot- 
ton Oil Company, a corporation own. 
ed by Proctor and Gamble, the wide 
ly known soap people. “It operates 
eight large mills, one being located 
at each of the following named cen- 
ters: Selma and (Birmingham, Ala, 
Atlanta, Macon and Augusta Ga., 
Greenwood and Jackson, Miss., and 
Little Rock, Ark. Insurance upon the 
properties is placed by the New York 
city brokerage firm of Samuels, Corn- 
wall and Stevens, who secured con- 
trol] of the line two years ago. Mem- 
bers of the firm—which rather spe- 
cializes on cotton oil business—hand- 
Lng in add‘tion to the Buckeye Com- 
pany’s risks, those of the American 
Cotton Oil and the Southern Cotton Oil 
Companies—speaking to a represen- 
tative of the Eastern Underwriter, 
made the following statement concern- 
ing the disposal of the insurance upon 
the first named company’s properties: 

“Without exception the mills owned 
by the Buckeye Company in the 
South Eastern Tariff Association ter- 
ritory, as elsewhere in the South, are 
of recent construction. They are built 
of brick with the frame warehouses 
Iccated some d stance away and not 
expose] unduly. All are sprinkler 
equipped constituting admirable risks 
of their kind. Prior to the expiration, 
last October, of the policies then in 
force, all issued by the New England 
Mill Mutuals, we induced the assur- 
ed to transfer the business to the S. 
E. T. A. offices, upon the assurance 
that a satisfactory rate would be 
granted thereon by the governing or- 
ganization. Pending inspections bind- 
ers were issued by the association 
companies and the business carried 
thus for two months until the rates 
were promulgated. Instead of these 


being what we expected, and because 
of the excellent character of the 
risks, had a right to expect, they were 
ridiculously high, impeiling the imme- 
diate cancelation of the business with 
the stock companies and the replace- 
ment of the great percentage of it 
with the New England Mutuals. 

“A comparison of the tariffs im- 
possed by the S. BE. T. A., upon the 
Buckeye mills—which ranged from 35 
to 75 cents on buildings and machin- 
ery, with those charged by the or- 
ganization upon other milling prop- 
erties in the South—where unsprinkl- 
ed risks of large area and severely 
exposed by rambling nearby ware- 
houses, pay an average rate of but 
30 cents, convinced us that the as- 
sured was fully justified in refusing 
to stand for the tariff figures and. 
much as we would like to have con- 
tinued the business with the associa- 
tion companies, under the circum- 
stances there was nothing for us to 
do but to return it to the Mutuals.” 

Samuels, Cornwall] and Stevens now 
give all business of the American 
Cotton Oil and the Southern Cotton 
Oil Companies, situated in the ter- 
ritory of the South Eastern Tariff As- 
sociation to organization companies, 
the stock offices having at last named 
rates that justified the transfer of 
the properties from the mill mutuals 

Insurance Advertising Results. 

The three essential features of in- 
surance advertising to bring results 
are: To select a paper well circulat- 
ed among agents; getting displays so 
they will be read, i, e., next to read 
ing matter; presenting advertise- 
ments that tell a story, that possess 
vitality, and that force a reader to 
peruse them.—Western Underwriter 

After Liquor Law Violators. 

When the County Court convened 
at Ithaca, N. Y., some days ago, four 
cases were on the calendar for al 
leged violation of the State excise 
laws. 
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ASSETS, $1,865,347.01 


Capital - - 
Unpaid Losses - 
Reserve - 


Other Liabilities 


Surplus ° . 


- $400,001 00 


- 105,047 « 10 


184,696.84 


; 142,528.87 


$1,86°,347.01 





THE OTHER SIDE 


DORNIN ANSWERS “FAIR PLAY.” 


Veteran Consul Manager on Earth- 
quake Damage—Exaggerated Re- 
ports Sent Out. 


Editor of the Eastern Und iter: 

Will 
Franciscan 
odd 


all branches of Fire Underwriting, in 


rw) 


you permit a benighted San 


who, although with some 


forty and years of experience in 


cluding four months’ service in ad- 
justing losses in Chicago in '71—may, 
from the Eastera man’s point of view, 


not yet be “out of the Kindergarten 


class” or perhaps is ‘suffering from 


San Francisco hypnot sm,” (whatever 
that may be), to “butt in” in reply to 
“Fair Play's” article in your issue ot 


January 3rd? 


It has never been contended h 
that companies were responsible fo: 
earthquake damage and no muddlins 


of the situation will make it apparent 
that companies which endeavored 
reach conclusions fairly and eqguita 


with their policyholders, paid, as a 


whole, “more than the!r legal] liability 
called for.” The primary trouble lay,— 

FIRST: In the false information 
sent broadcast, in the most exaggerat- 


ed proportions, as to the actual! effects 





upon buildings 


earthauake 


SECOND: In the determination o 
certain companies to use the earth- 
quake feature to the utmo possibile 
limit in demanding heavy horizonta 
discounts on all claims, without r 
gard to their individual merits. This 
position was supported by certain jim 


portant and solvent companies. Quot- 


ing from the venerable President of 
one of these, in an intervieew with 
one of the San Francisco journalist 
“Our polic y does not contain any 
earthquake « ise The law does not 
permit us to insure against eart! 
quake. In the general notice that we 
have given of our willingness to sett 
on a, 25 per cent ¢ isis, we waive 
all questions as to earthqual dama 
and offer our claimants 75 certs on 
the dollar and payment without dela 
“In arriving at the dé Sion to offer 
our creditors a settlement on a dis 
count basis, we took into conside 
tion the extraordina conditions tha 
preceded the destructior yy fire of 
San Francisco, as we Y: ve that 
these conditions relieved us moral] 
of the greater part of our poric ( i 
gations It was a conflagration such 
as insurance men ha nev had to 
deal with before, and problems ent 
ed therein that are awaiting solution 


today and 


the San F 








‘In the I e earthauake 
was not reckoned with 1 the insur- 
ance companies. In the second pla 
the insurancee companies did not an- 
ticipate the destruction of the wate 
system cf San Francisco, which prac 
tically prevented the fire department 
from coping with the flames When 
our policies were written, they were 
written wi the understanding that 
the property on which we took the 
risks was to receive fire protection 

‘This protection from fire was not 
given our risks and this is one of the 
chief reasons why we believe that we 


are entitled to a discount on our poli- 
cies. Again, we judge that every build. 
ing in San Francisco had been dam- 
aged by the earthquake that preceded 
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ihe conflagration and therefore were 
not worth as much as waen they were 
insured. It was on these two grounds. 
mainly, that we arrived at the 
clusion that ‘it would be but just to 
our companies and their stockholders 
that we endeavored to settle our San 
Francisco 


con- 


loss<s On a general basis 
of a 25 per cent, reduction on the face 
of the policies.” 

He might have and 
claimed partial or whole indemnity be- 
cause of the death of the Chief of the 
Fire Department, (caused by 
chimney 


gone further 


a falling 


While endeavoring to rescue 





his wife) through whose masterful e!- 
ficiency San Francisco had, for many 
years, shown the lowest loss ratio of 
any of our cities, and, relying 
upon whose ity in handling fires 
so many companies found themselves 


leaded to the'r overthrow when the 


great trial came. 

The writer fully recognizes the para 
mount difficulty in hartdling 
dividual claim, in the thousands of 
With fair 
ness to companies and claimants; vet 
the 


each in- 


cases presented, absolute 


results, as committee reports 


came in, showed that the net results 
of the investigations as to sound val 
ues preceding the earthquake, values 
as adjusted and insurance to such 


values, left, in a very large percent 


age of cases, prop jases tor settie- 
ments. 

It is a significant fact that wl 
there was an undue amount of un 


mduct in the handling 
of claimants by 
had and is still 
mischievous effect upon 


and a very great 


professicnal c 
imported adjusters— 
having, most 
underwriting 


(which 


interests) deal 0 





l-dozing, the so-called “welching’ 


anies advanced their 0!- 


and are now be 





-d as among the very 


pro da 


It is 


expects 


that “Fair Play 
to Queries 2 and 
reference to the report 
Reed, Consulting Engi- 
Board of Fir 
the purpose. 


not 
an answel! 
pe possibly 
of S. Albert 
neer, to the National 


Underwriters, may serve 


This unbiased expert says: 
“EXTENT OF EARTHQUAKE 
DAMAGE.—The actual damage, 
though appalling to those who ex- 
perienced the shoc Was not a a 


general rule structurally serious as 


far as ap went Apart from 
uildings having ponders 
ural attachments, particularly the Cit 
Hall, where the damage 
spectacular. the apparent structural in 
jury was 


earance 
architect- 


was great and 


1] 


mainly to tall chimneys, 


and unbraced brick 
and 
plaster, tiling 


church towers 


gables, projections. In- 


copings 
and adhesively 
applied decoration were quite g 
lv wrecked. House 
roofs fell extensively 
lapses were mainly 


terior 
neral- 
chimneys a 
Actual col- 


confined to flimsy 


ove 


} 


Observation of the 


and also 


Irame structures. 


unburned western additicn of 


photographs taken between the earth- 


quake and the fire make it clear that 
San Francisco was far from being de- 
stroved the earthquake and that 
outside of smal]! districts in the flat 


it was the exception that a building 
rendered uninhal 


Yours 


was yitable.” 


very truly, 


GEO. D. DORNIN 
Anti-Compact Made. 
A measure 


Indiana 
ing in 


newly 
Legislature 
that State by 


offered in the 
forbids rate-mak- 
any copyriguted 


schedule, or any schedule issued by 
bureaus or organizations 


ORGANIZATION COMPLETE. 





Rhode Island Branching Out.—Stark- 
weather & Shepley to Have 
Local Representation. 


The Rhode Island Insurance Co. of 
Providence has been admitted to Mass- 
achusetts and appointed S. E. Barton 
manager of the Boston office of Stark- 
weather & Shepley, its representative. 

The company recently perfected its 
organization. It has a capital of $300,- 
000 and a surplus of like amount. 
George L. Shepley of Providence, is 
president and E. G. Pieper, formerly 
special agent of the American of Bos- 


ton, is secretary. Starkweather & 
Shepley will be the general agents of 
the company, both at New York and 


Providence. The company proposes to 
have but few agencies, located prin- 
cipally in the more important cities 
of the eastern and middle States. 


UP IN SMOKE. 





Statistical Fiend Presents Array of 
Figures for Use of Solicitors. 


The number of cigars smoked is an 
index of the Nation’s prosperity. The 
cigar manufactories. have doubled 
their output in eight years, the num- 
ber for the fiscal year 1905-06 being 
8,070,672,649, as compared with 4,063,- 
169,097 the year ended June 30, 
1898. United States Tobacco 
Journal that the greatest ex- 
pansion of the cigar industry has tak- 


for 
The 


says 


en place in the past two years. Its 
figures for the increase by States 
since 1898 range from 16 per cent. 


in Missouri to 
South Carolina. 
cutput has increased 
New York’s, 47 per 
vania’s, 50 per cent., 
uniform gains of 


2.000 per cent. in 
New Jersey’s cigar 
506 per cent., 
cent.; Pennsyl- 
but the most 


large over 100 per 
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Frrecholders Ins. Co., Topeka, Kans. 
ravelers Fire Ins. Co., of Pine Bluff, 

Ark. 
Vederal Llyods, of Chicago, III. 
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GUARDIAN 
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Of Pennsylvania. 
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Capital............$200,000 
oo eee 
Net Surplus 126,323 


Robert Dickson, President. 
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cent. are recorded in the South and 
Far West. Here is food for the life 
insurance solicitor. The saving of 
one cigar per day—well why elapor- 





ate. The figures speak for  them- 
selves. 
Insurance Stocks as Investment. 





Insurance stocks seem to find favor 
with the investing public despite 
earthquakes, conflagrations and Arm- 
strong Committees. At Boston some 
days ago twenty shares of the Hart- 
ford Fire, old stock par $100, sold at 
$525 each, while ten shares of Col- 
umbia National Life, par $100, brought 
$281.50 each. 





Canvassing State Associations. 


‘(Chairman A. H. Robinson, of the 
Committee on Ways and Meuns, of 
the National Agency Association, is 
now making a canvass of the State 
Associations to ascertain their views 


relative to the proposed system of 
assessing the expenses of the Nation- 
al Association upon the State bodies, 
with a view to making some report 
thereon at the midwinter conference 


To Travel New England for Two Bos- 
ton Companies. 

The Boston and the Old Colony In- 
surance Companies, of Boston, have 
appointed James W. Hemingway their 
special agent for New England. Mr. 
Hemingway was recently New Haven 
local agent for the Home. 








Witt. B. CLARF 


.esident. 
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NEW YORK BUSINESS IN 1906. 


How the Fire Insurance Companies 
Fared in the Empire State 
Last Year. 


From the returns filed with the In- 
surance Department at Albany, wehave 
compiled the subjoined table showing 
the premiums received and losses in- 
curred during 1906, by the fire insur- 
ance companies, or of so many of 
them as had completed their figures 
before the Eastern Underwriter went 


to press, operating in New York 
State: 

Company. Premiums. Losses. 
Aacken & Munich..........$ 160,271 


Adirondack, 
Aetna 


fire. . 


» marine.. 
Agricultural 
Albany 
Allemania ...... 
American, Newark.... 
American Central 
Atlas, England 

Ben Franklin 

toston, fire 

 « mere. 
Buffalo Commercial 
Buffalo German 
Caledonian 


Commerce 





Commercial Union, Eng, fire. 
oF sg marine 
Commercial Union, New York 
Commonwealth 
Connecticut 
Continental 
Pa 
ity 
Fr. & M 
Pa 
German Allianee 
German American 
German Illinois 
Germania New York 
. . . 





Ins. ¢ of State of Pa 

Liverpool & London & Globe 
N Y 

Louw Assurance 

I tn en Pa 

M Ow 

N Ww 

National Unior 

N ira 

Ne 1 british & Mer. Eng 

Nerth British & Mer., N. ¥ 

Nerthern, New York 

N Rivet 

Ni western National 

old Colony 

Pacific Fire 

Palatine Eng 

I’ Cooper 

I”) enix Brooklyn 

I’ ix Cont 


National 
M 





Standard, N J 
Stuyvesant 

Sun England 
Tentonia, La® 
Union, England 
Union, New York 
Union, Da 
United Firemans 
United States 


Weschester 
Williamsburg, 
OBJECTIONS RAISED. 
Formation of Suburban Fire Insur 
ance Exchange Delayed. 

An unusually well attended meet- 
ing of company managers W458 
held in this city yesterday to consider 

formation of the Suburban Fire 
Insurance Exchange. John M. Whit- 
on served as cha‘rman of the gather- 
ing. It developed that neither the 
National nor the North British and 
Mercantile had signed the circulated 
agreement, although the latter com- 
pany pledged that it would not stand 
in the way of the intended movement. 
When the non-membership of those 
powerful offices was announced, the 
Roval, Queen, Hartford, Germania and 
London and Lancashire at once with- 


the 
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drew their pledges. At the sugges- 
tion of J. Montgomery Hare, a com- 


m.ttee of five was appointed to co 
operate with the organ.zation commit- 
tee in an endeavor to secure the co- 
Operation of the objecting companies 

The chair named as members of 
this committee, Messrs. Hare, Krem- 
er, Babb, Correa and Damon. 
SUCCESS TO FIREMAN’S FUND. 
Old Corporation Rehabilitated Again 

in Business—Ready for Whatever 

May Offer. 

The rehabilitation of the Fireman's 
Fund, of San Francisco, is now an a 
sured fact, and will beg’n writing as 
£00n as necessary blanks can be is 
sued. 


National Association on the Little 
Falls Situation. 

With a view to averting the threat 
ened rate war at Little Falls, N. Y 
the . National Association o Loca 
Fire Insurance Agents is in co 
spondence with the Little Falls agen! 
and will do all in power to brit 
about a peaceful solution of the pres 
ent troubles. 


its 





Chas. G. Olds, with headquarters in 
the Union Trust Building, Detroit 
has been appointed general agent of 
the Personal Accident and Healt] 
partment of the United States C: 
alty Co., for that city and vicinity 





The Prudential Ins. Co 


issue 
useful memorandum book for the yea 
1907. 
To Charge Stock Rates. 
The Mutual District Life Insurance 


Company, which Henry M 
of Boston, is promoting, will j 
charge non-participating rates, expe 
ing to reduce cost by dividends ) 
policyholders. 


Plumme! 


Travelers Increased Capital Stock. 
At a hearing before the insurance 
committee of tie Conn it legisla 
ture yesterday officers of the Trav 
ers’ Insurance Committee appears 
and argued in favor of increasing tl 
company’s capital stock to $5,000 


An amendment to the char 
quired for this purpose. 
Massachusetts to Examine John Han 
cock, 
The Massachusetts insurance 
partment :will make its regular trier 


nial examinution of the John Hancoc 
Mutual Life this vear. Th's compat 
has grown to very la! proporti 
and a complete examination of its al 
fairs involves a large h 
department force 


Le ons 


task Uupol 


New England Increases Div dends. 


At the annual meeting of the New 
England Mutual Life, held Monday of 
this week, the officers reported pai‘ 
for business written during the ye 
of $19,694,000, with a gain of ins 
ance in force of $8,668,000 A su 
stantial increase in dividends to 
icyholders was reported. Notw:th 


standing a falling off in market value 
of bonds due, to market conditions 
last year, amounting to nearly $550 
000, and after providing for the pay 
ment of increased dividends, th 
plus this year ($4,002.000,) is with! 
$100,000 of the same figure last yen! 

Interest earnings during 
amounted to 4.33. The increased divi 


the 


dends grew out of having in expense 


is exnecte] 
distribution 


and gain in mortality. It 
that the present rate of 
will be maintained in the fature with 
a gradual increase as each 
grows older and the reserve large! 


policy 





5 
LIFE INSURANCE DEPARTMENY 
AGENCY SYSTEM AGAIN. In my opinion, the measure should 
not pass, and, furthermore, that it 
Held That General and State Agents Will not pass, because thers no 
Supply Best and Most Econom- foundation for it in « xperience or 
ical Service. desired practice Yours very tru 
J.-A. DeBoer, President National Life 
Supplementing the article appeal Insurance Co., of Montpelier. Vt 
ing in last week’s issue of the “East- -_ 
ern Underwrite1 entitled “Direct Against Incorporated Agencies. 
Agency Systen ogether with com 
n reply to you letter, we do not 
nts i ] S ( cu . : ’ Mr tet 
n egandin € ce dl understand as you do the effect of the 
ed by officia ~ various insurance Indiana bill which 1 quote. It doe 
companl we 2 ing let not appear to us that if @nacted into 
ters, which were received te ate for aw it wo ell f he general 
: agency s tem mn iile insurance in 
inset , is ¢ 
Ind I it at at no 
con I oO Ss ] 
Favors Field Managers. Se apie ° ha 
‘ ye icense as 1a or represe! 
Your favol is re ed d_recting ativ Oo in con Wes . ” 
I ( 
atten » Section 2 0 i ! in ] ( i ) I f 
l ) I genera! 
trodu ll the Legisiature ol In ‘ ’ ’ } 
diana which ears to be worded | | \ ) 1 \ 
S \ ‘ et! 
is to S oO i asency s8)> c ( 7 
tom d the enacted int 
i a , Distinct Injury to Business. 
F defini ‘ vyords ) Sald set 
tion a ese Herea el tp) Ir oO ird 
( Fe i 
plication I ents Icens¢ sia the ef s He B 
state it d el 1rec y em- No " duce ’ ' liana 
loved OT e to the con Let I b 
" ¢ 
pany. a v, I wo at iI Ip 
Eve S mf ¢ must mak¢é ’ 
Ose ‘ O ime ) ie 
use of ‘ \ ind wisdom in the ' 1 
V : l ven 
cons oO ~ LWws If Indiana eo} +? g } } 
i bal s iT & i i¢ ! 
pres¢ ¢ ( le conditio! ’ ey j 
S. al , pre 
f¢ fore ife n ice companies hihit he ene . ; Tr 
thre Ww ‘ nd oca] instit « , 3 
tions 1 h service Ol . count ( s, and 
ter I y s and re upon t oO " I 
thei é r ) epin é 
olla } ‘ g ‘ I ”m ’ 1 t 
ioe ind F T ra an . i 
\ ‘ ré 
went hers ' ee! found , 
np > jG ‘ es an “I y Ni oO 
nost < il sé ce a ins 
’ er - 
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\ States | } 0 , of 
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North British 





Entered United Stat-s 
1866 


and Mercantile 


Established 1809 


Insurance Co. 
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OUR ECONOMIC SUPPLEMENT. 
With this issue we publish the first 
number of the supplement to the East- 
ern Underwriter, continuing therein 
the discussions of insurance ques- 
tions as conducted by the Monthly 
Journal of Insurance Economics, to 
which the Eastern Underwriter is a 
successor. We expect in subsequent 
numbers to improve and enlarge this 
supplement and increase its useful- 
ness to the readers of the Eastern 
Underwriter. 


NOT A MODEL, 


The Armstrong law of New York 





State does not, as a whole, seem to be 
standing as a model for legislation 
in other States. Some of the most 
important and radical propositions 
have been turned down elsewhere. In 
thing in that law 
which carry with any 
uniformity is the standard policy, Ev- 


fact, the only 


seems ‘to 


erybody who comments upon the Arm- 
strong legislation, as it exists today, 
either favors repeal of some of its 
radical provisions, or admits the pos- 
sibility that repeal may be necessary. 
Among the latter is Governor Hughes, 
who is supposeid to be mainly respon- 
sible for the Armstrong laws. 

If any of these laws are repealed 
in all probability the first which ‘will 
fee] the influence of public opinion is 
that controlling the expenses of the 
companies. We cite one inevitable re- 
sult of that legislation in the pro- 
posed introduction of a bill in Penn- 
sylvania backed by the agents of com- 
panies operating in New York under 
the Armstrong law, to secure the pas- 
sage in Pennsylvania of the same law 
restricting the expenses of the com- 
panies and the commissions of agents. 
The argument which these agents ad- 
vance for the passage of such a law 
is that the companies which they rep- 
resent under the Armstrong law, are 
tied up to certain limited commis- 
sions, while other companies not do- 
ing business in New York, and, there- 
fore, not bound by that law, are free 
to compensate their agents upon a 
higher ‘basis. 

This means, of course, that the Arm- 
strong laws have put at a competi- 
tive disadvantage all companies do- 
ing business in New York State. How 
quickly the inevitable result has fol- 
lowed? Having been forced by New 
York against their will to tie them- 
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selves up to an ironclad limitation, 
the companies operating under the 
Armstrong law seem to be obliged 
in self-defence to turn around and 
advocate the passage of the same 
laws in other States, to prevent com- 
petitors from taking ‘their agents 
away and procuring the business 
which they themselves desire to write. 
It looks as though the Armstrong 
law, restricting expenses and agents’ 
commissions, must be applied uniform- 
ly throughout the country or else 
repealed ‘because of the injury it will 
do to companies operating in New 
York when they come into competition 
with companies which are not. 





“JUST BEHIND THE CURTAIN.” 

When ex-President Woodworth, of 
the National Association of Local 
Fire Insurance Agents, in discussing 
the commission question at the re- 
cent Indianapolis convention, said 
that “state regulation of insurance 
rates is just behind the curtain,” he 
spoke a word of prophetic truth. A 
proposition for the State regulation 
of insurance rates in a Western State, 
breathing the atmosphere of radical- 
ism, would not 
when in settled communities like Mass- 
achusetts and Connecticut the propo- 
sition comes forward with the back- 


seem strange; but 


ing of business men, it is clear that 
the sentiment in favor of the idea is 
deep seated. 
duced in those State legislatures, the 
object of which is to give the States 
power to regulate fire insurance rates 
in much the same way as the federal 
government regulates’ the _ tariff 
charges of the railroads. 

It is, therefore, perfectly true that 
State legislation of fire 
rates is “just behind the curtain.” Is 
the curtain about to be raised? It is 


(Bills have been intro- 


insurance 


a serious question, one which can- 
not be idly considered or slightingly 
put aside. 
the discussions in regand to fire in- 


Anyone who has :watched 


surance rates, knows that this ex- 
traordinary demand for State regula- 
tion has grown out of rate inequalities 
and the inability or the unwillingness 
of the companies to themselves regu- 
late this inequality and to establish 
uniformly just rates. 

We are dealing in this problem with 
natural economic forces: on the one 
hand, the holding back of the com- 
panies from the pooling of their stat- 
istics and their opposition to rate 
equalization; on the other the ins’‘s- 
tent opposition of the premium pay- 
ers to the discriminating rates. In 
the clashing of these two forces, will 
there be produced another natural 
economic condition, namely, State 
regulation of fire insurance rates? 

If it is not possible for the com- 
panies themselves, because of com- 
petitive conditions, to maintain a 
uniformly just system of rating. will 
it be profitable for them to oppose 
State regulation? History does not 
show that the opposition of the rail- 
roads has tended to relieve or modify 
sovernment oversight. On the cor- 
trary, it seems to have constantly in- 
vited more government control. 

Bearing this in mind, will it not be 
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better for the insurance companies, 
so far as legislation is concerned, 
to move with the tide and to bring 
the practices of the business which 
they can control, if they but will, 
into conformity with the public opin- 
ion which seems to demand the leg- 
islation now suggested? Is it not a 
situation where two forces working 
together, namely, company’ know!l- 
edge and public sentiment, can ac- 
complish results beneficial to each? 





SURPLUS TO POLICYHOLDERS. 


The term “surplus to policyholders” 
as used by many life insurance compan- 
ies is somewhat misleading to the as- 
sured or those not familiar with what it 
comprises, and in these days of strict 
accounting may cause no little trou- 
ble. As is well known by life in- 
surance men it consists of the cap’- 
tal stock of a company, plus the net 
surplus, if a net surplus is shown, 
otherwise the capital less any im- 
pairment. 

The capital stock of a life imsur- 
anice company is contributed as a 
business proposition, pure and sim- 
ple. Men or women induced to sub- 
scribe for stock and who subsequent- 
ly pay over their money ‘co so with 
the distinct understanding that they 
are to receive an adequate return 
on their investment. The ob- 
ject of a capital may be described 
as two fold. First, security to pol- 
icyholders;: second, the furnishing of 
finances necessary to launching the 
company and carrying it to a po:nt 
where it is self-sustaining. 

It may be said that the latter is 
not in strict conformity with the 
intent of a capital because, as a rule, 
it is not used for this purpose, but 
unquestionably it is the medium by 
which the funds are secured, even 
though, by selling the stock at a pre- 
mium the excess above the capital 
is termed surplus. While the in- 
vestor understands that the contri- 
buted surplus may be used to or- 
ganize and develop the corporation, 
as a rule he deems his stock hold- 
ings as his own private property and 
in no sense surrenders same to pol- 
icyholders. Hence we are at a loss 
to understand why the capital stock 
of a life insurance company should 
be termed “surplus to policyholders.” 
It is an additional security to the 
assured but does not belong to them 
and cannot ibe drawn upon, excepting 
to pay legitimate obligations. 

That the continued misuse of the 
term is likely to cause trouble for 
some companies is evidenced by a 
case in mind. An institution having 
an impaired capital advertised in its 
literature several hundred thousanil 
dollars of “surplus to policyholders.” 
As its policy contracts matured there 
were, of course, no surplus credits 
to them, and in many instances fhe 
assured or his attorney pointed to 
ment in which it advertised a “sur- 
the company’s own sworn. state- 
plus to policyholders,” and demanded 
a pro rata share. Several years ago 
another company had a similar ex- 
perience. 

Should a case come to trial, there 
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may not be much difficulty in prov- 
ing that in reality there was no pol- 
icyholders’ surplus, but why invite 
the trouble? The same idea cculd 
be conveyed by terming it as add- 
tional security to policyholders and it 
would not be open to double construc- 
tion. 

FIRE AGENTS AN “INCUBUS.” 

Representative Luce, a prominent 
member of the Massachusetts House, 
appeared last week before the “Citi- 
zens’ Trade Association,” of Cam- 
bridge. He claimed that the high cost 
of fire insurance was due mainly to 
“expense” and that the largest item 
in the expense account was the main 
taining of the middle man, or agent, 
whom he said should ‘be eliminated 
from the business in order that the 
public might receive its insurance a 
cost. 

He claimed that fire insurance wa 
an absolute necessity to every busi 
ness man and property OWner an 
that no one needed to be solicited 
He said that life insurance “over the 
counter,” that is, without agents, was 
soon to be tried by a Massac 
company by 
usually paid to the agent would be 


which the commission 
deducted from the premium. He 
thought that the fire insurance com 
panie; should immediately tate h-ld 
and adopt some such plan 
he believed that the legislature would 
ecmpel them to do so. 

In this connection, therefvere, it is 
interesting to note that the prom 
ters of the “Mutual District Life In 
surance Company,” which 
business “over the counter,” propose 
to establish local “counters” in 


offices cf local fire insurance agents, 





the idea being apparently to elimin- 





ate the middle men of one branch 0! 
business by utilizing the middle mon 


of another. 


This looks like a firsi-class plan 
swapping trades for a while, but just 
how it is going to reduce the gen- 
eral cost of doing business we do 


not see. The mid’le man seems to 
be necessary in one form or an 
other. What we 
when it comes down to brass tacks, 


are really afte 


is not the elimination of the 
man, but his “elevation.” 
Now no real middle man objects 
to being elevated. What he objects 
to is the introduction of a form of 
competition into his business by men 
who pass under the name of mid le 


men but are actually barnacles 


These 
barnacles did not come into the busi- 
ness through the initiative or with the 
consent of the real middle men. They 
grew out of the indifference of the 
purchasers of insurance. The _ busi 
ness men, more than anyone else, 
have been responsible for the rise of 
the so-called middle man, who is 
really a barnacle, and it certainly will 
be a satisfaction to real agents to 
feel that business interests have been 
aroused to the system of graft which 
they have fastened upon themselves 
through the employment of irrespon 
sible people. to handle their insur- 
ance, 
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FIRE AGENTS’ COMMISSIONS 


That the resolution adopted by the 
National Association of Local Fire 
Insurance Agents at its convention at 


Indianapolis in November, upon the 
question of agents’ commissions, was not 
a “flash in the pan” or a “play to the 
galleries”’ is evidenced by the continued 
discussion of the questions suggested by 
the association’s declaration. It is very 
that this 


action seriously, while local agents look 


evident the companies take 
upon it as a step towards possible adjust- 


ment on the matter of compensation 
which will help to improve competitive 
conditions. 

The great difficulty in the whole matter, 
as pointed out in the December number 
of THe Eastern UNDERWRITER (Journal 
under- 


of Insurance Economies), is an 


standing as to the actual intent of the 
vote passed by the National Association, 
and of the rates of commissions upon 
which companies and agents can agree 
as representing a fair basis of renumera- 
tion. Inasmuch as the rates mentioned 
in the discussion at the Indianapolis con- 
vention were 15 per cent flat and 15 per 
cent contingent, companies have con- 
cluded this is the 
expect, notwithstanding the fact that the 
National omitted the 


tion of rates in its 


rate which agents 


Association men- 
any resolution upon 
the subject. 

The attitude of company managers is 
reflected quite accurately in the inter- 
view with one of them published in THe 
EastreERN UNDERWRITER of Jan. 3, 1907, 
in which doubt was expressed as to the 
real intention of the National Association 
to stand for commission rates which would 
accomplish an actual reduction in the 
He said that it 


be useless for companies and agents to 


commission cost. would 
confer unless there was a definite inten- 
tion upon both sides to reduce expenses. 
In his opinion, 15 per cent flat and 15 
per cent contingent would not mean a 
reduction. 

The only suggestion he makes as a sub- 
that 
and 


stitute is commissions on special 


hazards mercantile risks should be 
10 per cent flat with a higher commission 
on preferred business and a contingent 
paid over all. The most significant part 
of his interview, however, lies in the fol- 
lowing statement: 

discussed this question to 


with the officials of other 


‘I have 
some extent 
companies, and am quite sure they would 
be glad to consider this question with 
local agents, and perhaps, through the 
National Association, providing we started 
off on the proposition that the primary 
conditions shall be a reduction of ex- 
penses.”’ 

This statement contains a definite ten- 
der to local agents to meet with companies 
for the purpose of discussing their com- 
pensation. The fact that such an invita- 
tion is put forth, even with qualifications, 


is significant of the times and the trend 


of events. 
From the Agents’ Side. 
That agents interested in this question 
regard this invitation of importance, even 
with its qualifications, is indicated by 


a second interview published in THE 
EASTERN UNDERWRITER of January 17, 
from a local agent prominently identified 
National 


Fire Insurance Agents, in which he 


with the Association of Local 
dis- 
cusses the points advanced by the man- 
ager whose statement we have just quoted. 
This agent holds that the action at In- 
dianapolis was inspired by a demand for 
a lower expense ratio; that the majority 
of agents would be willing to suffer a 
temporary loss of income to accomplish 
this result if, as believed, there would re- 
sult 


business. 


permanent improvement in their 

He regards the decision of the conven- 
tion to omit the mention of any rates of 
compensation as indicating a purpose on 
the part of agents not to be “dogmatic,” 
but to open the way to a possible conter- 
ence with companies relative to what 
uniform rates are best adapted to improve 
the agency plant and promote its perma- 
nent welfare. Therefore he does not 
think this 


account, to a consideration of the whole 


there need be any bar, on 
question between companies and agents 
If it is demonstrated that 15 per cent flat 
and 15 per cent contingent will not re- 
duce the expense ratio, he believes agents 
would compromise upon a rate which 
would accomplish this result. 

As to grading commissions to pay a 
higher rate upon so-called preferred 
classes, this, he thinks, would be unwise; 
that the same commission should be paid 
upon all classes and that rates should be 
adjusted to produce as nearly as possible 
a uniform profit. We pick out this sig- 
nificant statement from his interview: 

“The manager quoted is undoubtedly 
right in saying that if the suggestion of 
the agents would increase the cost of do- 
generally 


ing business the companies 


would not favor it. This is the crux of 
the question and the agents’ association 
should not, and undoubtedly would not, 
stand for any basis of commission that 


would increase the cost of insurance.” 


Way for Conference Opened. 

This seems to be an adequate reply to 
the managers’ suggestion of a possible 
conference between companies and agents, 
“ providing we start off on the proposition 
that the primary condition shall be a 
reduction of expenses.” It would be 
entirely feasible for companies who believe 
as the manager quoted does, and 
agents who believe as the agent quoted 
does, to get together and satisfactorily 
and intelligently debate and settle this 
proposition. It would be entirely proper 
and certainly profitable for such 
panies and such agents to confer regard- 


com- 


ing this question of compensation, even 
though their conference resulted only in 
a statement of principles and a recom- 
mendation of rates to stand as a guide- 
post for future action. 

It is highly improbable that any bind- 
ing agreement between agents and com- 
panies can be secured at this time; that 
is to say, an agreement which will com- 
mit a sufficient number of companies and 
a sufficient number of agents to make it 
actually effective in business practice 
The significance of the whole situation is 
not the possibility which it opens up for 
the 


immediate action and settlement o 
vexed commission question, but the oppor- 
tunity for an understanding bet ween com- 
panies and agents which may eventually 
improve the conditions of competition 

It is a notable fact to be considered in 
connection with this whole question, that 
the popularity of the 15 per cent flat com- 
mission is waning. Already in a large 
section of the country it has been super- 
seded by graded commissions. In other 
portions where it still prevails the press- 
ure is now strong tor the contingent com- 
mission. It goes without saying that the 
real self-interest which impels agents to 
take up this question is the desire to im- 
prove the conditions of their business 
It is equally apparent that it would be 
bad judgment upon their part to invite 
public criticism, by using the power ol 
organization to increase in any way the 
cost to the 


reflected in the 


expense companies, which 


would be rates to the 


clients of the local agents 


WILL THE DEAN SCHEDULE 
PREVAIL? 


The business of fire insurance is ready, 


—or probably is very nearly ready —for 


the application of a uniform system of 


schedule rating tating schedules have 


been through vicissitudes. Some 


of them 


many 


have been wondrously con- 
structed, many made up with great care 


skill. The 


under have been objectionable to agents 


and results produced there- 


and property owners. Some of the rates 
shifted 
changed until the original schedules have 
Nevert he- 


have been and modified and 


passed beyond recognition 


less, through it all public opinion has 
steadily grown in favor of the schedule 
method of measuring the fire insurance 
hazard. 
Notwithstanding this uniformity of 
opinion relating to a general plan of meas- 
urement, there is a wide division of opinion 
among insurance men relative to the pre- 
These 
differences are radical; the schedules about 
different 
materially different in 


cise method which shall be used 


which the schools of thought 


centre are their 


make-up and construction, although they 


have at their root the same idea of sub- 
dividing the hazards so that there may 
be deductions for improvements and 


added 


toughly speaking, these two schools of 


increases for hazards 

thought revolve around a so-called ‘ Uni- 
Mercantile Schedule,” a product 
of Eastern underwriting _ skill, 
the “Dean Analytic Schedule,” a distine- 
Whether 


differences over method grow out of geo- 


versal 
and 
tively Western output these 
graphical location or from the seemingly 
natural differences in thought and opin- 
ions between the East and the West, is 
The 


to the practical insurance man is which 


not material. important question 


system of rating is to prevail as the per- 


manent standard for the country, it being 
manifest to the far-sighted observer that 
both cannot permanently become stand- 


ards of hazard measurement 


Some ten years ago Mr. A, F. Dean, 
the Assistant Western Department Man- 
ager of the Springfield Fire and Marine 


produced what has since become known 


as the “analytic” schedule In this 
schedule the method of building up the 
rate was radically different from that 


adopted in the “universal.”’ Mr. Dean 
attempted to formulate a basis rate on a 
scientific principle, which in substance 
produced a rate about fitting an average 
hazard of the class to 
applied Instead of 
defects Mr. 


I percentage charges 


which it was 


fixed charges for 


Dean conceived the idea 


holding that the 
defects in a hazard borethe same relative 
percentage to the base rate throughout 
all risks. 

The 


adopted as the guiding method of rating 


Dean analytic system has been 


by the largest rating association in the 
country, the Western Union’ the 
system Is now used in sixteen Western 
States and four thousand towns have 
been rated by the schedule. The bare 
statement of this fact indicates that 
there must be unusual merit in Mr 
Dean’s method of measuring hazards by 


schedules 
The claim for the Dean schedule is that 
it is flexible and adaptable to varying 


hazards, bringing out the actual rates 
which the hazard should pay more nearly 
other and that it 1s, 


than any system 


moreover productive ol greater improve 


ments in the risk to which it is applied 


Criticisms of the Dean System. 


In the East this view of the schedule 
Is not accepted without question It is 
claimed that the “analytic as actually 
applied in Western States produces in- 
congruous and indefensible rates, mainly 


through the system of “relativity”? upon 
which the chief claim of merit for the Dean 
schedule is based. This criticism is ex- 
pressed as follows 

“Tt will be seen at once that in the case 
of risks rated on his (Dean's) plan there 
For example his basis 


The 
percentage of a $1.20 risk charge for an 


is no ‘relativity 


rates vary from 60 cents to $1.20 


open staircase or wooden corniee would 


therefore be a much greater charge than 


the percentage tor a 60 cent basis rate 


His charge lor a dangerous chimney on 
wooden brackets in a town whose basis 
rate is 60 cents, would be 5 per cent there- 
and in a $1.20 


We do not see why 


for, or 3 cents, town, 6 
cents 

A more serious criticism is that with a 
basis rate varying from 60 cents to $1.20, 
the Dean schedule leaves the selection of 
any one ot these basis rates as the starting 
town, to the 


1 he 
idea is that a test shall be applied on the 


point for the rating of a 


judgment of the rate-maker Dean 
different basis rates until a proper level 
is found according to the judgment of the 
rate-maker The critics say that if the 
schedule has actually been computed with 
reference to meeting all conditions why 
should there be so wide a judgment left 
to the 


“What,” says the critic, “becomes of 


rater? 


Mr. Dean's claim for relativity in charges, 
if the percentage of a figure charged for 
a defect in a building, instead of being a 
percentage of a fixed basis rate, carefully 
computed, is the percentage of any one 
of a dozen or more basis rates which may 





be selected for a town according to the 
judgment of the rater.”” This leaves not 
only the selection of the basis rate to the 
judgment of the rater, but the making 
of the whole rate, since the charges for 
defects, being based upon “ relativity,’’ are 
determined in each case by the basis rate. 

The comments are quoted to show that 
in the East the analytic system is not 
accepted with the enthusiasm that pre- 
vails in the West. One company claims 
that the Dean schedule “is calculated to 
lose money for us unless we exercise 
great care and discrimination in the se- 
lection of risks.’ This is the judgment 
of a competent underwriter and student 


of schedules and rates. 


The Future of Schedule Rating. 

The citation of these criticisms shows 
how significant is the clash of underwriting 
judgment relating to this matter of 
schedules, or rather of the results to be 
produced by the schedule. It would 
appear, that while there is a uniform 
opinion that schedules should be used 
in measuring the hazard, the actual 
ratings to be produced are stiil within 
the interminable range of controversy. 
Inbarmonious views will no doubt prevail 
until the need of uniformity in results on 
the same risks, wherever they may be 
located throughout the country, becomes 
so obvious as to cause an insistent demand 
for change. 

The Dean schedule as a system of rating 
is probably used over a larger territory 
and in more places to-day than any other 
distinctive method. Its author, whatever 
the practical defects in his system, has 
won his way to distinction as a fire insur- 
ance rating scientist. In short, he has 
applied “science’’ to the rating problem in 
fire insurance, and to this extent at least 
seems to have grasped the essence of a 
rating method which it is only necessary 
to study and follow out to make adaptable 
to the conditions of insurance hazards 
wherever located. This at least is the 
opinion we gain from our reasoning about 
the problem. 

To solve this rating problem it seems 
to us that the East and the West must 
‘get together,” each giving the other the 
benefit of its experience and thought 
about the rating problem, so that they 
may work together from a common stand- 
point and evolve for the future an accept- 
The so-called 


universal mercantile schedule was the 


able “universal” system. 


first real effort made by underwriters in 
this direction. The Dean schedule, as 
it seems to us, is an amplification and 
a further step toward the perfection of the 
idea at which the originators of the uni- 
To say that the 
analytic system is the perfected idea 


versal schedule aimed. 


would be absurd; but it seems reasonable 
to claim that its method of getting at the 
rating problem is more scientific than 
any other yet devised. 

Recent years have seen rapid develop- 


ment in the rating situation. The inde- 


pendent specialized rate-maker has come‘ 


to the front, but back of him there seems 
to be necessary the “rating actuary,” 
who, like the life actuary, will analyze 
the hazards and determine the methods 
by which the ultimate rating result shall 
be reached. The fire actuary will be of 
a limited class, a person with highly 
specialized knowledge, to whom the rank 
and file of insurance men will look with 
confidence for the chart and compass 
upon which the expert rate-makers will 
formulate their tariffs. 


SUPPLEMENT TO THE EASTERN UNDERWRITER 


PROPOSED STATE CONTROL OF INSURANCE 


Do Insurance Men See the Handwriting on the Wall?— Business 
Interests on Fire Insurance Rates. 


We hope the fire insurance com- 
panies will not blind themselves to the 
trend of the times or fail to properly 
size up the business men’s organizations 
which are interesting themselves in fire 
insurance questions. We have in mind 
particularly those which have recently 
come to prominence in Massachusetts and 
Connecticut. 

In the latter part of November there 
was held in Boston a convention of trade 
and business men’s associations from the 
various cities and towns of Massachusetts. 
It was largely attended, nearly every 
section of the state being represented, 
and according to “The Standard” of 
Boston, an insurance paper, the discus- 
sions were “business-like, though earnest 
and foreeful.’””, The movement was orig- 
inated, we believe, by Holyoke business 
men who have been for several years 
advocating municipal insurance. 

But it seems that when the convention 
came to meet it was overwhelmingly 
opposed to the cities taking up this haz- 
ardous undertaking. A_ resolution in 
favor of municipal insurance was voted 
down. The addresses were particularly 
directed at the recent action of the New 
England Insurance Exchange in advane- 
ing rates following the San Francisco fire. 
The methods of rating were criticised as 
indicating a partiality for some classes 
of risks and for some localities. Accord- 
ing to The Standard “the keynote of 
all the remarks appeared to be that 
the companies had not kept faith with 
the municipalities in the matter of rates 
when improvements had been made in 
the fire protection facilities of the city 
or town at the suggestion of the under- 
writers.” 

Others who spoke thought the divi- 
dends paid by some of the companies 
were too large and it was also claimed 
that the expense of doing business might 
be greatly cut down if fewer solicitors 
were employed. Agents, it was urged, 
were necessary, but too numerous. The 
sentiment of the convention finally erys- 
talized in the following resolution: 

fesolved: That it is the sense of 
this convention that we are in favor of 
state supervision and regulation of the 
rates of fire insurance companies doing 
business in this state; and that the legis- 
lature at its next session shall appoint 
a special committee to investigate the 
whole question of fire insurance and rates 
and charges therefor, and shall report back 
to the legislature before its prorogation. 

“Resolved: That the recent twenty 
cent advance promulgated by the New 
England Insurance Exchange was most 
unfair and unjust and that the Exchange 
be petitioned to immediately repeal the 


same.” 


Connecticut for Federal Regulation. 


Turning to Connecticut we find here 
similar sentiments and practically the 
same action brought about, however 
in a little different way, namely, through 
the “Connecticut State Business Men’s 
Association,” which appointed a special 
committee to investigate the whole ques- 
tion of fire insurance rates. This com- 


mittee conferred with a committee from 


the New England Insurance Exchange, 
and has now made its report, which is 
certainly one of unusual interest. 

The question of the New England 
Insurance Exchange is taken up among 
others and the standing of the organiza- 
tion as a fire insurance association dis- 
The conclusion is that while it 
is in form a “voluntary association of 
individual men,” it is, in fact, “a com- 


cussed. 


bination or trust maintaining rates and 
Bearing upon that point the 
committee brings out the fact that under 


forms.” 


the Paul vs. Virginia decision insurance 
is not considered commerce and _ that 
the matter cannot be handled by the 
national government. The committee 
recommends, therefore, that the associa- 
tion should assist in bringing about a 
reversal of the Paul vs. Virginia decision. 
The report says: 

“The sooner it is reargued under the 
existing conditions of business and the 
decision reversed by such new arguments 
and insurance becomes an article of 
commerce placed under the supervision 
of the secretary of commerce and labor, 
the more quickly will the cost of insur- 
ance be reduced to a minimum. Com- 
panies would then be relieved of many 
unnecessary expenses which now add to 
the carrying cost of insurance, and for 
which the policyholders now pay.” 

This is but a straw showing the drift of 
opinion among business men in regard to 
national supervision and fortifies what 
this Journal has often said, that public 
sentiment would eventually bring about 
an overturn in legal decisions which stand 
in the way of effective national regulation. 


Want a Rating Commission. 


But of course the most interesting part 
of the report is that which deals with the 
question of rates. As in the case of Mas- 
sachusetts, the report concludes that the 
recent advances were not justified, that 
company dividends are too high and ex- 
penses and commissions on the average 
more than the business should stand. 
Attention is called to the fact that the 
average rate of commission throughout 
the country is 21.45 per cent, while the 
rate paid agents in Connecticut is only 
15 per cent. 

There is a bit of sarcasm in the com- 
mittee’s report when it says that matters 
pertaining to rates are thrown back by 
the New England Exchange to the local 
boards, which in turn put them back on 
the Exchange. As a matter of fact, it is 
well known that the local boards, as a rule, 
have no power and are largely formal 
organizations for making effective the 
rulings of companies in respect to rates. 
Under existing conditions, they might 
almost as well be abandoned. 
stitute 


They con- 
circumlocution offices through 
which occur delays which occasion criti- 
cism like that just referred to. 

The report of the committee is very 
moderate in its tone, and viewing the 
situation from its point of view, certainly 
very fair towards the companies. We 
quote: 

“The policyholders and the agents in 
this state should be treated as fairly as 
those of other states, and the policy of 
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“get all you can wherever you can” 
should be stopped. We hope there may 
be brought about a better feeling between 
insurance companies and city official and 
business men. We believe it is the duty 
of city officials and business men to assist 
in procuring the adoption of all good fea- 
tures. recommended by insurance compa- 
nies that will tend to better protect us 
against a conflagration, and we further 
believe, that when these good features 
have been adopted, we should see to it 
that a reduction is obtained. The recom- 
mendations by the New England Insur- 
ance Exchange for the appointment of 
municipal electrical inspectors, the im- 
proving of water supplies and fire depart- 
ments in the different cities, we most 
heartily indorse.”’ 

The committee recommends that the 
association agitate for legislation to cre- 
ate an insurance ‘“commission’’ to be ap- 
pointed by the governor, comprised of 
one manufacturer, one active merchant 
and one insurance official (retired pre- 
ferred), the merchant and the manufac- 
turer not to be interested in any insurance 
company except as policyholders; said 
commission to be a board of appeal, meet- 
ing at stated times and places to hear the 
complaint of aggrieved policyholders and 
It is then 
to determine what a fair rate is. The 


the defense of the companies. 


rulings of the commission are to be final, 
the insurance companies refusing to com- 
ply with them to be prohibited from doing 
business in the state. 

In conclusion the committee states that 
it believes it to be for the interest of the 
insurance companies to have such a meas- 
ure adopted, for they say “if some such 
action is not taken we thoroughly believe 
that there will be a demand for municipal, 
state and federal insurance which the 
political parties cannot withstand.” 

Should ‘‘ Get Together.” 

It must be clear to the most obtuse 
observer that these two parallel move- 
ments in populous New England states, 
represent very decided purposes on the 
part of property owners to have a very 
definite say as to the rates to be charged 
for fire insurance, and to have an equally 
definite influence in the shaping of insur- 
ance economics so as to bring down the 
cost of this essential item of business ex- 
pense. 

Frankly we cannot see anything but 
good to come out of such movements. 
They ought to bring the companies and 
the policyholders and all concerned more 
closely together so that their mutual in- 
terests will be more carefully guarded. 
In a section of the country like New Eng- 
land, for instance, the companies, repre- 
sented through an organization such as 
the New England Insurance Exchange, 
the agents, represented through their in- 
dependent state bodies now covering every 
state in New England, and the business 
men, working through their organizations, 
could influence changes in the business 
which would be beneficial to every inter- 
est concerned, bringing about greater 
harmony in rating, less discrimination, 
reduced expenditure, and in fact, improve- 
ment in the transaction of the business in 
every department. 


Life is made up of compromises. 
The first lesson a successful man 
has to learn is to comply with 
conditions, and within the re- 
Strictions of a clear conscience; 
to accept the best that he can 
obtain. 
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GOVERNOR HANLY ON 
INSURANCE 


It is a rare governor who did not 
touch upon insurance questions in his 
State message to the legislature this year. 
But 


governors 


Governor Hanly of Indiana out- 
them all. Nine 
newspaper matter is the remarkable record 
which he makes in his discussion of in- 
But it is evident that 
his extraordinary output is not the result 
of knowing little about insurance but of 


columns of 


surance problems. 


having ascertained much. 

As the result of lax supervision and 
loose legislation, abuses in Indiana life 
insurance companies have grown up to 
Hanly 


seems to be conscious of this stigma on 


an unusual degree. Governor 
the State, and determined to do all in 
his power to restore the insurance com- 
panies to a sound and healthy condition. 
This explains better than anything else 
} recommendations in re- 


gard to State legislation. 


iis exhaustive 


The character of his study of insurance 
questions is shown by the fact that he 
does not confine himself solely to the 


popular ideas of reform upon which 
public opinion has centred, but goes into 
the discussion of technical details with 
which the public has not heretofore been 
thoroughly acquainted, such as the mat- 
He is the 


only governor who seems to have thought 


ter of reserve and valuation. 


anything about this matter or offered any 
but the most perfunctory recommenda- 
tions 

The Indiana companies do business 
upon what is known as the “preliminary 
term” basis of valuation. That is, during 
the first year, instead of beginning to 
lay aside a reserve to pay future death 
losses in addition to current losses, they 
consider the first year as term insurance, 
which requires no reserve, the idea being 
to use these funds for expense purposes. 
The governor’s investigation of this plan 
of valuation seems to have led him to 
disapprove it, and he goes so far as to 
make this emphatic statement: 

“T have given this matter the most 
much 
research and investigation concerning it. 


careful study, and have made 
I have sought and obtained at no in- 
considerable personal expense the advice 
and counsel of disinterested experts of 
admitted ability and integrity, and I am 
thoroughly convinced that the prelimi- 
nary term plan is accountable in a large 
measure for the waste and extravagance 
that characterize the companies operat- 
ing under it.” 

This deliberately formed opinion, if it 
shall generally will 
materially affect the interests of compa- 


become accepted, 
nies valuing their policies upon this basis. 
Governor Hanly recommends, following 
the 
which he appointed to investigate the in- 


advice of the special commission 
surance question, that on policies where 
the usual rate is charged the full reserve 
shall be held for the first year and that 
term valuation shall be allowed only where 
the premium for the first year is actually 
a term rate. 

To the writer of this article this reeom- 
mendation seems to be a sound and rea- 
sonable one in every way. It certainly 
accords with the facts, for it is perfectly 


clear that a term rate only should carry 
a term valuation, and that an ordinary 
life or endowment rate should carry the 
reserve for such policies. If the compa- 
nies valuing their ordinary life, endow- 
ment and limited payment policies on the 
preliminary term plan feel, as the writer 
does, that Governor Hanly’s views repre- 
sent what is destined to be, in an increas- 
ing degree, the public point of view, they 
will as quickly as they can readjust their 
plans of business to the level system of 
valuation. 

In view of the limitations to expense 
now being imposed by public sentiment 
and by legislation, it should be easier for 
these companies to lay aside the full re- 
serve, the use of which they have justi- 
fied only on account of the excessive com- 
petition of the established companies in 
That 
now largely eliminated, 


the matter of agents’ commissions. 
competition is 
and the reason for the preliminary term 
valuation in great measure disappears. 


REFORMING INSURANCE 
METHODS 


Massachusetts was ever the germinating 
place of reform. Its soil and its climate 
seem to be peculiarly fitted to rear the 
spirit of “anti” -ism. Its reformers are 
characterized by a burning zeal and fer- 
vor which commands attention, and things 
which to the reason seem impossible and 
impracticable, to the New England con- 
science are attainable because they seem 
to be desirable. 

This is why the legislature of Massa- 
chusetts will probably authorize over-the- 
counter insurance and wage-earners in- 

It explains 
bills in Mas- 


sachusetts providing for government old 


surance by savings banks. 
the introduction of several 
age annuities. All these grow out of the 
same restless spirit and desire to effect 
change and reform, and while each pro- 
ject seems in a sense antagonistic to the 
other, yet they all come from the same 
group of people whose business it is to 
study economic conditions and further 
the progress of the world. 

Massachusetts has always been radical 
in its handling of insurance questions. 
That is to say, it has been in advance of the 
spirit and disposition of the business itself 
In this case there will be no opposition 
from insurance companies to the various 
plans proposed, but the attitude of scep- 
We believe 
the experimentalists should be given every 
opportunity to make the trial. We see 
no reason why they should not succeed 


ticism and doubt is extreme. 


in such experiments in a moderate degree, 
if the State imposes proper safeguards 
and securities against disaster. 

But the insurance which 
will be transacted over the counter by 


amount of 


savings banks, or through a government 
bureau, will in our opinion be so small as 
to cut no appreciative figure in the total 
amount of business in Massachusetts. Cer- 
tainly not for many years to come. In 
time the world may become so social- 
ized and compactly welded in interest as 
to make feasible any or all of these plans, 
but the business corporations, for several 
generations, will be required to handle the 
bulk of the insurance. 


EASTERN UNDERWRITER 


INSURANCE WITHOUT 
AGENTS 


The agent is vitally concerned in know- 
ing whether life insurance can be trans- 
acted 


without his valuable services. If 


“over-the-counter” insurance goes, the 
occupation of the life insurance agent 
is gone. The first forth of 


the practical method by which over-the- 


setting 


counter life insurance is to be transacted, 
occurs in a pamphlet just issued by Henry 
M. Plummer of Boston, who is promoting 
the “Mutual District 
ciety.”” Mr. 


Life Assurance So- 
Plummer was formerly an 
agent in Boston of the Northwestern 
Mutual Life and the New England Mutual 

From a reading of the pamphlet it is 
evident that the promoters of this com- 
pany rely upon the phrase “over-the- 
counter,” to bring policyholders into the 
company, in place of the soliciting agent. 
To do this they must of course attack the 
agent and the companies which employ 
him, in order to emphasize the distinction 
and cause the patronage to flow which 
would not come except through some 
such extraordinary excitement. 

The slogan of the new company is “ re- 
duced rates free from the cost of soliciting 
agents.”’ What the reduced rates are to 
be the pamphlet in question does not state. 
It does not say whether the gross rates 
are to be less than those charged by estab- 
lished companies or whether it is expected 
that the dividends will be larger and thus 
bring down the net cost. 

It is claimed that the cost of doing the 
business will be less because the soliciting 
agent is eliminated. In place of the agent 
the business is to be transacted through 
local offices established with trust com- 
panies, savings banks, fire insurance agen- 
agencies will be 
What 


the basis of compensation is to be the 


cies, etc. These local 


compensated for the work they do 


pamphlet does not tell, nor what percent- 
age of the premium will be paid for this 
purpose. It intimates, however, that in 
order to enlarge the business it may be 
necessary to solicit by “public advertise- 
What 
the cost of this method of solicitation may 


ment and direct correspondence.” 


be is not set forth, or what percentage of 
the premium will be consumed in this way. 

The pamphlet also says that “actual 
practice might show that many deviations 
and changes were necessary in the per- 
fection of such a system as outlined.” 
What these deviations and changes may 
be is not indicated. It may require the 
employment of methods to produce re- 
sults, which will increase the expense of 
the new company so greatly as to parallel, 
if not exceed, the expense of doing busi- 
ness through the soliciting agent 

The pamphlet says the company is or- 
ganized to benefit the thrifty who wish to 
apply for insurance direct without the ex- 
But the 
average thrifty and prudent person makes 


pense of the soliciting agent. 


it a rule, in the purchase of life insurance, 
fire insurance and other investments, to 
pay the expense of a middle man in plac- 
ing the investment. The agent of a com- 
pany of known financial strength, long in 
the business, having a reputation for a 
fair and equitable treatment of its policy- 
holders, even though the gross rate offered 
were larger, would stand a better chance 
investor 


with a prudent life insurance 


than the representative of an “over-the- 
counter” company, without experience, 
with moderate capital, and with an un- 


tried theory as the basis of its transactions 


If the managers of the “Mutual District 
Company” recognize the possibilities of 
“deviations and changes,”’ it is important 
for policyholders in that company to know 
what these deviations and changes are 
likely to be, because they will affect the 
Life 
is not purchased for a year, but for a life- 


cost of their insurance insurance 


time. Every item of increased expen- 
diture which the new company might 
find necessary on account of the failure 


of its first proposed plans, will affect for 
its entire period a policy taken with the 
early expectation of reduced cost 


NEW MORTALITY TABLES 


The proposition ot most concern to 


insurance companies which has _ been 


suggested in Massachusetts, is the making 


up of new mortality tables from the 


records of the Massachusetts Insurance 


Department, with a view to influencing 


the rates of the companies and the cost 
to the insured. The department records 


referred to consist of the lists « 


I policy- 


holders on file since the net reserve sys- 


tem was established in this State in the 


middle of the last century, from which 


life insurance reserves have been calcu- 
lated 
The insurance companies will be glad 


to have the mortality experience on those 
collated. The 


borne by the 


policy lists expense, ol 


course, will be State. It 
will be a long and difficult task, but the 
When 


is completed, it is 


results may be well worth while 


such a ceé ym pilat ion 


the evident intent of those who make 


the suggestion, that it shall be used as a 


basis for modifying the reserves now re- 
quired of the companies, in this way 


The 
too high 


reducing the price of the insurance 


belief that present reserves are 


for actual mortality experience has given 
those w ho adv ocated the use of the reserve 
useful basis for 


ior expense purposes a 


their argument 
When this question of valuation was 
first debated in the insurance world, THE 


EASTERN UNDERWRITER Journal of 


Insurance Economics 
that 


changed for the 


took the position 
reserves should not be modified or 
purpose of providing 
for increased account It 


that 


expense was 


stated the reserve Was based upon 
mortality experience and interest earnings 
and that any modification of the reserve 
should follow changed conditions in mortal- 
ity and interest earnings Changes have 
already been effected in the reserve on 
account of reduced interest earnings, but 
there has been no change on account of 
mortality experience. We quote from this 
Journal of June, 1899 

“7 pon what ground can we reasonably 
ask for a change in the net premium ? 
Manifestly upon an increase or decrease 
in current mortality or in interest earnings 
upon the reserve or sinking fund The 
net premium is computed in accordance 
with two elements; any 
variation in the net premium must there- 
fore be guided entirely by changes in 
these elements. Furthermore, any such 
variation, if rightly adjusted, will affect 
equally every year covered by the term 
of the policy It would be impossible to 
apply, scientifically, any variation in 
mortality or interest to any particular 
year, either the first, the fifth or the last.”’ 

We think, therefore, that it is perfectly 
proper for the State to consider whether 
it is not requiring too much reserve from 
the companies, bearing in mind always 
that in dealing with contracts to be ter- 
minated many years hence, a good margin 
of salety is essential to the security which 
is at the root of all sound insurance 


1 
these economic 





SUPPLEMENT TO THE 


DEFECTS IN NATIONAL LIFE UNDERWRITERS’ ASSOCIATION 


Criticisms of This Journal Attract Attention—Friendly Advice from 
Toronto—Heart-to-Heart Contribution from a 
Field Representative. 


The article in the November, 1906, 
number of THE EasrERN UNDERWRITER 


(Journal of Insurance Economics) 
administrative 
National As- 


insure 


. | 
commenting upon the 


changes necessary in the 
sociation of Life Underwriters to 
its future success and increase its power 
agency organization, seems to 
have attracted attention. The 
in question frankly criticised the organi- 
defects, at the 
conditions 


as an 
article 


apparent 
forth the 


zation for its 


same time setting 


under which the association might be 
made of more positive usefulness to agency 
interests. 

As an indication of the feeling upon the 
views expressed by the editor we will 
quote, first a published statement from 
“Office and Field”’ of 
a live weekly publication in close touch 
with insurance interests in the Provinces, 


Toronto, Canada, 


and second from a personal letter from 
one who attended the recent St. Louis 
convention of the National 
and who is prominently identified with 


Association 


the organization. 

The first quotation is expressive of those 
“Office and 
is willing to give public expression. 
frank and 

individual 

Both are 


feelings to which a paper like 
Field” 
The second will show the 
opinion of an 
serving in the field. 
ind their reading by live agents 
their and in 


unrestrained 
agency 
valuable, : 
own welfare, 
National Association, 


prove of the utmost profit. 


interested in 
the success of the 
will 


From “Office and Field.’’) 


The editor of that sound and helpful 
periodic: al, “The Journal of Insurance 
Economics,” has a word to say about the 
National Association of Life Underwriters, 
in view of what took place in the St. 


Louis convention in October last. He 
found that valuable time was devoted 
to differences over administration of the 
association’s affairs, which should have 
been concentrated upon great problems. 
He recognizes, however, that these ir- 
relevant arguments are inevitable until 
the association departs from the tradi- 


tions which interfere with freedom and 
check enthusiasm. Evidently, however, 
he believes that the constitutional changes 
made at the last convention have cleared 
the ground so well that the association, 
at future conventions, should be able to 
discuss live questions. The making of 
the National Association strictly an 
agents’ organization, divorced from com- 
pany control, he regards as a necessary 
step toward making it of value to agency 
interests. He recommends those who 
have the association’s destinies in charge 
“to make their organization completely 
effective ’’:— 

“First, by changing the deadening 
weight of inadequate administrative ma- 
chinery; second, by making their national 
conventions forums of open debate; and 
third, by assailing boldly any and all of 
the questions in the business which affect 
the interests of the agent, and which in 
their finality concern also the interests 
of the insuring public.” 

These words, and all discussions of 
the work of the National Association, are 
of special interest to readers of ‘ Office 
and Field,” because the next convention 
is to be held in Canada — Toronto being 
the place chosen— and because Cana- 
dians must take their part in working out 
the problems of the organiz: ition. There 
is good reason to hope that the extension 


of the association to international scope, 
the infusion of a membership of new and 
enthusiastic people who approach exist- 
ing questions in the freedom. of perfect 
ignorance of old traditions, and the bring- 
ing forward of new problems arising from 
the time and from the international rela- 
tion, will tend to drive all discussion 
back to first principles and to reform by 
actually reforming. 

At the same time, we would like it 
to be clearly understood that, so far as 
we are concerned, no merely captious 
complaint is made about the National 
Association. No institution is so good 


that it cannot be made better, and we 
must strive always for the best. But 
the National Association of Life Under- 


writers, in our opinion, is the best organi- 
zation in the life insurance world in 
America to-day. If it has uge and some 
of the conservatism of age, that fact is 
not all a defect; it is a decided advantage 
if properly used. We believe in reform 
—we would reform everything. But a 
reform ought to stand questioning; it 
ought to be ready to overcome obstacles; 
it ought to prove itself better than the 
best that exists; and, until it does this, its 
advocates must not grow impatient. Once 
a reform is inaugurated, then. the very 
force of conservatism which has been an 
obstacle, becomes a steadying force, giv- 
ing the reform a chance of a practical 
trial under fair conditions. 

The National Association has the 
inestimable advantage of having in its 
leadership men who combine high ideals 
with experience, ability, and the capacity 
for simply endless work. So long as 
such men are joined together, the asso- 
ciation will be a splendid success, even 
though it may make many mistakes. 

Snould there be Canadians who feel 
inclined to criticise anything in the 
National Association, we would ask them 
to remember — a point that the Ameri- 
cans in the organization will hardly under- 
stand, so accustomed are they to accept 


their own constitutional system as a 
basis for their thinking — that, in the 
United States, so far as insurance is 


concerned, the federal government counts 
for almost nothing, but every State has 
an insurance law and an insurance ad- 
ministration of its own. The effect of 
this curious system is that a big State, 
like New York, can dominate the Union. 
The people of other States can talk, pro- 
test, even legislate — but when it comes 
to doing business, they must give way. 
People born to this situation, and know- 
ing no other, accommodate their ideas 
to it. But it nevertheless involves ano- 
malies which must work out into prac- 
tical difficulties of many kinds. Yet 
these anomalies and difficulties have not 
prevented the association from growing 
into a successful and useful institution. 
The addition of the Canadian member- 
ship will bring its own problems; but, 
With a continuance of the good will and 
the hard work that have made the asso- 
ciation what it is, all problems can be 
solved and the association made more 
useful than ever. The need of these 
general organizations is imperative, the 
good they can do incalculable. 


Outspoken Words from the Ranks. 

From this moderate and judicial com- 
ment we turn to the personal letter from 
National 
upon the 


a member of the Association, 


commenting article in the 


November number, and expressing “ earn- 


est and unqualified endorsement ” of what 
was said therein. He says further, “It 
seems to me that you have analyzed and 
summed up the whole subject with ad- 
mirable acumen, and the time is certainly 


ripe for such a statement.” 


EASTERN UNDERWRITER 


Our correspondent is one of the younger 
men in the agency field, not so young, 
however, as to be without experience and 
to have won a position of prominence in 
the life insurance world. He is general 
agent of one of the big ‘“conservative”’ 
companies, less seriously affected by the 
recent Armstrong legislation than almost 
any other; yet from this point of view he 
speaks with the utmost frankness concern- 
ing the need of an agent’s organization 
which will serve agency interests. The im- 
pressions which he records regarding the 
convention at St. Louis indicate a feeling 
which the leaders in the movement must 
regard and take note of if they are 
to make the organization useful to all 

Our 
sadly disappointed in 


itself the results 


its constituency. correspondent 
that 


the convention 


says he was 
and in 
produced. 

His disappointment is expressed in 


such phrases as “a ponderous piece of 


child’s play,” “a sort of mutual admira- 
tion society,’ “controlled largely by com- 


pany interests,’ “prolix reports,” ‘“aca- 
demic 
to him that “anything like real discussion 


of live topics was tabooed for fear the feel- 


essays,” etc. He says it seemed 


ings of some companies might be hurt.” 
Some of the addresses he says he enjoyed 
he attended the conven- 


greatly, but as 


tion with the expectation that the “crisis 
in life insurance would bring forth real 
and body into 


discussion quicken the 


something like action,’ he feels that he 
did not obtain what he went for and what 
he expected and hoped the organization 
would do for him. 

Read _ this 
written for publication: 


expression of feeling not 


‘Under this superficial monotony there 
undoubtedly burned a desire in hundreds 
of breasts to speak out plainly the griev- 
ances which made their hearts heavy. 
They all recognized that the agent, while 
not responsible for any of the life insur- 
ance troubles, except so far as certain 
high-pressure companies forced him to 
be, has been made the scapegoat and 
the bumping-post of the companies. 
They knew that while all the mismanage- 
ment, extravagance, waste, and grafting 
was done by the officers, all the econo- 
mizing was being done at the expense of 
the agent, and that they were carrying 
the whole load of reform. 

“Yet, so great is the power of form 
and precedent, that all these things were 
beautifully suppressed, and even such 
bold spirits as old man Van Tuyl, were 
frowned upon by officers of the associa- 
tion, whose companies would have been 
included in his criticism. In place of 
vital discussion, long weary hours were 
spent in thrashing over the absurd 
scheme of a private newspaper to be 
conducted by the association, all of 
whose utterances will be so carefully 
edited and emasculated as to make them 
as harmless as a school girl’s valedictory, 
and about as interesting. As a matter 
of fact, I should be surprised if the thing 
survives its few first issues, judging from 
the interest that is being taken in this 
section. 

“T wish I believed that it were 
sible to organize a real association of 
agents on the lines of your suggestion; 
such a thing certainly should be feasible, 
but for the fact that, unlike fire insurance, 
each general agent is dependent on the 
good will of his particular company, or 
thinks he is, and is, therefore, unusually 
timid. I confess that my blood boils when 


pos- 


I think of the treatment that is being 
handed out to the life insurance agent 
under the new laws. It was deemed 


beyond the power of legislative enact- 
ment to fix the salaries of company offi- 
cers, but it was all right to fix the 
compensation of the men who _ really 
pay those salaries by producing the 


business.” 
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What’s to Be Done? 

If these paragraphs had been penned 
for public consumption we might say that 
there was an object in view; but they were 
not, and therefore they represent the real 
thoughts and feelings which animate the 
live and intelligent men in the agency 
field to-day. 

It is, of course, too late to mourn about 
the deficiencies of organization in the past 
or about what has been done to the local 
agent by means of State legislation. 
are facts and conditions which 


There 
must be 
faced and met inthe best possible way; but 
it is none too soon for the men in the 
agency field of life insurance to concern 
themselves with their future welfare and to 
consider the utilization of organized effort 
in such a way as to insure for themselves 
treatment in the 


equal and impartial 


economic changes which are inevitably 
taking place in all lines of industry. 
The 


must be 


organization is essential, but it 


real, effective organization in 


order to meet the demands of modern 


business. We hope and believe with our 
“Office and Field,” that 
Life Under- 
writers can meet this demand. We see 
Its leaders 


contemporary, 
the National Association of 


no reason why it should not. 


are men of character, energy and fore- 


sight. Some of them have already served 
the association, some are now concerned 
in guiding its destinies, others have never 
yet been brought to the front. 

We believe, however, that a new spirit 
must move over the face of this organiza- 
tion if it intends to meet present-day de- 
mands. What it has secured in the past 
The 
larger 


which is good should be retained. 
ideas, the motives, the 


should be built 


new 
field, 


tions 


new 
upon the founda- 


held the 


intact for nearly two decades. 


which have organization 


LIFE PRESIDENTS’ ASSOCIATION. 


1 


Coincident with, though not neces- 
sarily as a result of, the action of the 
National Association of Life Underwriters 
in excluding company officers from mem- 


bership, comes the organization of the 
“Association of Life Insurance Presi- 
dents.” It is a significant move and 


brings into the field for the first time a 
duly organized association representing 
company interests, and dealing by co- 
operation directly with the problems affeet- 
ing the executive department. 

President Morton of the Equitable 
Life, the instigator of the movement, has 
sought by invitation and personal inter- 
view to secure the co-operation of all the 
leading companies outside of New York 
State, many of whom attended the first 
meeting; but it is evident that they did 
so merely for the purpose of investigation 
and information, for the attitude of some 
since indicates an unwillingness to join 
in the movement at this time. The coii- 
sequence is that the association as formed 
does not contain many of the leading com- 
panies outside of New York whose co- 
operation is desired. 

The position of those remaining out- 
side is perhaps well expressed in the state- 
ment of the Northwestern Life, which 
says it did not join the association “ be- 
cause it prefers to work out its own salva- 
tion in the future as in the past.” The 
fear of public criticism is another motive 
which keeps companies from joining; 
also an indisposition to tie themselves 
up with the great companies of New York 
City and vicinity, which they feel have 
been largely responsible for the troubles 
brought upon life insurance at the present 
time. 

There 


ought to be an association of 


companies and every company ought to 
be a member, but it is very evident that 
the present movement is destined to be 
limited in its membership for the reasons 
-at least for the present. 


set forth, - 
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OF PERSONAL INTEREST 


A well equipped adjuster of New 
York city, lately back from a trip in- 
to the coal mining region north of 
P.tisburgh, whither he went to settle 
a loss upon a colliery, has a-.tale to 
tell of cold and general hardship en- 
dured, the bare unvarnished recital 
of which would cause shivers to run 
up and down the spinal column of an 
Esquimaux. Like most mining towns 
that to which the adjuster was sent 
is located miles distant from the main 
arteries of travel, and the only means 
of reaching it, unless special permis- 
sion to ride upon the privately own- 
ed coal road be secured—a privilege 
it would take two days to get, pro- 
vided the owners were agreeable— 
and the busy special decided to push 
on as best he could. Snow, deep and 
untracked, blocked every roadway, 
and it was only after the hardest and 
most expensive kind of persuasion 
that a native was induced to furnish 
a sleigh and drive the New Yorker 
across country. A tough ride and a 
long one it proved to be, the grade 
continuously upward, with the tem- 
perature moving in the contrary di- 
rection. ‘But there is an end to all 
things—even mountain rides in mid- 
winter, and once at his destination 
the adjuster soon completed his loss 
proofs, disposing of the claim to ‘the 
satisfaction of the assured and the 
interested insurance company. 


Frederick Ackerman, executive, spe- 
cial of the National Union, of Pitts- 
burgh, and one of the finest, is again 
in New York after a long swing about 
the country; while away he spent con- 
siderable time in Texas, where his 
company recently changed its genera! 
agency, later journeying by easy 
stages as far West as Kansas City, 
Mo., stopping at all prominent or 
promising points en route, where the 
National Union now has or shortly in- 
tends establishing local agencies. A 
hard business solicitor and an effective 
one, Mr. Ackerman never seeks a 
risk or appoints an agent until con- 
vinced by personal inspection that the 
city or town under consideration is 
attractive from an underwriting 
standpoint 1f a flaw exist in the local 


fire or water service, be it ever so 
deftly hidden, Ackerman will surely 
find it, his perception in that direc- 


tion being as keen as though he were 
the seventh son of a seventh son. Tall, 
broad shouldered and genial ‘“Fred” 
Ackerman fits as gracefully into spe 
cial agency work as a duck does upon 
the bosom of a mill pond. 


To Make the Receiver Guilty. 


A petition circulated by the Boston 
Life Underwriters’ Association has 
been presented to the Massachusetts 
legislature asking for an amendment 
to the anti-rebate law making the re- 
ceiver of a rebate equally guilty with 
the agent who pays it. The Pennsyl- 
vania law was amended several years 
ago in line with this idea, but it is 
understood that a movement is on 
foot to repeal the provision in the law 
making the receiver guilty, on the 
ground that it prevents convictions. 


Savings Bank Insurance. 





The Massachusetts Civ!: League 
has endorsed the savings bank idea 
and decided to promote legislation 


as recommended by the Massachusetts 


Savines League. Will’am L. Doug- 
las, of Brockton, who is also presi- 


dent of the Peoples’ Savings Bank, of 
that city, is reported to have offered 
to put up $25,000 as a guarantee fund 
for weekly insurance for wage earn- 


ers, 
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LIFE INSURANCE IS INDEMNITY. 


Solicitors Not Infrequently Overlook 
Primary Object and Principal 


° Benefit. 
That many solicitors in the past 
have failed to make good because 


they lost sight of the real object ot 
life insurance is the opinion of many 
progressive, studious and capable man- 
agers. Taken from an_ investment 
standpoint, financiers may present a 
fairly plausible argument against it, 
but when the insurance feature is pre- 
sented as the chief benefit, its at- 
tractiveness stands unassailable. This 
idea is most excellently put forth in 
the following issued by Marston & 


Wakelin. of Philadelphia, general 
agents of the New England Mutual 
Life: The primary purpose of life 
insurance is indemn'ty. No. oth- 
er idea was in the minds of 
the men that first organized life in- 
surance companies. Fire insurance 
provides indemnity for loss of fire. 


While net protecting against fire, such 
insurance furnishes indemnity for the 
loss sustained. Similarly, the death 
of a man that has dependents results 
in pecuniary loss to those dependents. 
Life insurance does not avert death. 
nor does it assuage the sorrow, but 
it indemnifies the survivors for the 
pecuniary loss. Hence, life insurance 
as a system of plain indemnity needs 
no justification. It meets a great, an 
imperative, a universal want. And if 
it costs, it is worth all that it costs! 

The life of every human being who 


earns more than is required for his 
own personal subsistence, has a 
money value to some one else. The 


“presentiworth” of these future earn- 
ings depends upon the length of time 
they will coniinue. An estimate of 
them can be made only after consider- 
ing the age, the health and the cir- 
cumstances of the individual. But the 
lives that come within the class repre- 
sented by a standard mortality table, 
can be valued with an accuracy at 
least equal to that which characterizes 
market transactions in other kinds of 
property. 

Ifa value were thus fixed for every 
productive life and a suitable premium 
collected, the insuring of each such life 
would improve beyond calculation the 
condition of civilized society. The 
economic function of the “producing 
man” iwould be correctly estimated, 
while the moral] tone of the general 
community would be vastly elevated. 

The most valuable thing about life 
insurance policy is the insurance, For 


this nothing can be substituted. As 
long as men labor and as long as 
men are mortal—life insurance will 


always be the one instrument for nul- 
lifying the constant menace of the 
loss of the fruits of their labor 
through the crushing hand of Death. 
Hence, nothing can dislodge or dis- 
organize it. 


Mutual Benefit Life, 


The 62nd annual statement of the 
Mutual Benefit Life of Newark shows 
assets $105,589,918; reserve fund, $95,- 
897,187; surplus $7,770,400. The total 
receipts from policyholders during 
the year 1906 was $15,706,915; total 
paid to policyholders plus income sav- 
ed $17,250,438. Income from invest- 
ments $4,727,374; total expenses, plus 
taxes paid $3,027,137. New insurance 


od. 


issued during 1906, $58,163,451: total 
insurance in force, $422,200,906. The 


company secured more new insurance 
than in 1905, and made a net gain in 
insurance in force of $29,652,814. 

No better evidence of the solidity 
of the foundation upon which the Ma- 
tual Benefit rests could be given than 
the last item referred to. A gain of 
insurance in force of nearly thirty 
millions in a year such as 1906 shows 
that the business is written on a prop- 


er basis, and to stay. It will be no- 
ticed that only a little over 60 per 
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cent. of the income from investments 
was required to pay all expenses and 
taxes, leaving the premiums paid by 
policyholders plus the remainder of 
the income to revert to the policyhold- 
ers account. In these days of con- 
finement to loading for expenses, it is 
interesting to note that the Mutua! 
Benefit only used 85 per cent. of its 
expense loading for expense pur- 
poses. In fact, the more one figures, 
the better the company seems. 


A POLITICAL SACRIFICE. 





Capable Insurance Commissioner Re- 
tired Under Reward System. 
—Veterans Protest. 
Governor Woodruff of Connecticut 
has appointed Col. Theodore H. \Mac- 
Donald of New Haven as successor 
to Theron Upson, who for many years 
has well served that State as Insur- 
ance Commissioner. Speaking of the 

appointee the Standard says: 

“Col. MacDonald, who has a high 
reputation and is deservedly popular, 
is chairman of the Republican town 
committee of New Haven, and was 
recently elected a member of the New 
Haven board of assessors for a term 
of five years at a salary of $2,000, a 
position he will now resign. He was 
appointed quartermaster general on 
Governor Roberts’ staff in 1904, and 
recently served on the special com- 
mission charged with the framing of 


a corrupt practice act.” 

The Connecticut Veterans of the 
Civil War have lodged a_ protest 
against the removal of Mr. Upson 
and request the ‘withdrawal of Mr. 
MacDonald's nomination. 





John Hancock Mutual Life in Illinois. 


As successor to J. ‘iB. Pemiergast, of 


Chicago, lately resigned, the John 
Hancock Mutual Life has appo‘nted 
John H. Strong as its manager for 
Northern Illinois. Mr. Strong has long 
been a leading figure in life under- 
writing circles in the West. For many 
years he was manager at Chicago 


for the United States Life, later repre- 
senting the John Hancock Mutual in 
the same city. He is an exceptional- 
ly able personal producer, the great 
percentage of business secured by him 


for the United States Life having 
been solicited individually. 

A number of counties in Southern 
Illinois have been added to the ter- 
ritory supervised by James S, Gal- 
vin, of Decatur, while the field ly- 
ing between that covered by Mr. 
Strong or Mr. Galvin will be looked 


after by H. W. Keith, of Peoria. 


Union Central Life Officers. 


At the annual meeting of the 
Union Central Life, of Cincinnati, 
held January 21, the following officers 
were elected: 


Jesse R. Clark, president; E. P 
Marshall, vice-president; P. E. Wil 


liams, second vice-president; John D. 
Sage, secretary; Louis Breiling, treas- 





urer; Clark W. Davis, medica] direc- 
tor; Allan Waters, superintendent of 
agents; E. E. Hardcastle, actuany; E. 





D. Haynes, auditor; L. A. Stabler, as- 
sistant secretary; R. F. Rust, assis- 
tant treasurer; Wm. Muhlerg, ass’s- 


R. L. Car- 
Maxwell] & 


tant medical director; J. 
rington, assistant actuary; 
Ramsey, counsel. 


Made Good Despite Earthquake. 


The Adjuster of San Francisco says 
that Clarence Smith, the manager in 
that city for the Northwestern Life, 
wrote $2,726,000 paid-for business in 
1906, which is within ten per cent. of 
the amount written in 1905, with “fall 
two months knocked out by fire and 
smoke.” 








‘ 
MODEL INSURANCE LAW. 
President Rooséveit Recommends 
Ideal Code for District of 
Columbia. 

In a message to th Senate and 
House of Representatives, President 
Roosevelt recommends the enactmen 
of model insurance laws for the Dis 
trict of Columbia. He says: 

I transmit herewith a report and 
subsequent letter from the superin 
tendent of the department of insu 


ance of the District of Columbia and 
a letter of Mr. Louis D. Brandeis. of 
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heretofore prevailed, in standing for a 

.ere «ertanly is no evidence of 
such conceited action other than the 
factthat many of them seem tobe re- 
uuc.ng fees at about this time. But 
even if they are not, there can be no 
ovjection to the physicians if they 
consider it wise and best for ther 
profession, to form themselves into 
a protective association, puralleling 
the labor unions, for the purpose of 
forcing up the price of medical ex- 
aminations. 


Examination Fees High. 

There is but one vital question in- 
volved, namely, the adequacy of the 
fees, and behind that, the ahbiliiv of 
the companies t> pay the highes 
price demanded through the organiz 
ed effort of the med.cal profession. 
Now it seems to us that the examina- 
tion fee of $5 is high, as charges for 
medical service run. The average 
ec mpetent dector will charge a pri- 
vate individual $2 for a visit and ex- 
amination necessary to determine his 
condition. Of course specialists of 
great reputation will charge much 
more. But there is nothing in a life 
insurance examination which requires 
special capacity. It needs a good com- 
petent physician; one who is conscien- 
tious and can make a complete and 
satisfactory examination. The time 
concerned, as all known, who have 
been examined, ig not greater than 
might be consumed by a physician in 
making a call where his services were 
required by private individuals. Why, 
therefore, because they are working 
for corporations, should puiysicians ex- 
pect an unusual and extraordinary fee” 
If the companies can secure competent 
examinations for $3 there certainly 
is no reason why they should pay $5. 
It seems to us that the $5 fee makes 
life insurance examinations very “rich 
pickings” for the physician. 
When they get $5 they are more lib- 
erally and generously paid for their 
services than almost anybody else em- 
insurance companies. 











average 


ployed by life 
Reduced Expenses NeceSsary. 


This would be our argumeni were 


the circumstances only usual; but at 


this particular time they are of an 
extraordinary character. The legisla- 
ture of New Y« as the result of 
the Armstrong inquiry has decided 
that the companies must be absolutc- 
ly limit in their expenditures, and it 


has fixed a limit beyond which com- 
panies cannot go. It is a well known 
fact that in order to accomplish this 
reduction, and come within these lim- 
its, it is necessary for almost every 
company to make very radical changes 
in its expense accounts. We can con- 
ceive of no reason why one depart- 
physicians who 
work for life insurance companies, 
should be exempted in the general cut 
and levelling of expenses which has 
been pleat by this legislation. We 
do not expect, of course, that the 
physicians will accept this ,.reduction 
without a protest such as they have 
made. They are human like the rest of 
us, and will make every effort to main- 
tain the exceptionally generous fees 
which have heretofore been paid. But 
it is out of reason to expect that their 
views will prevail at this time, or in- 
dee? at any time, because of the facts 
which we have set forth in regard to 
the character of the work and the 
general scale of fees as paid by pri- 
vate individuals. The physicians, like 
ot! people no doubt, get into the 
habit of thinking that the corporations 
are “easy marks” and that they should 
pay more liberally than individuals for 
the same service. A good way to test 
the matter would be to have the 
physician collect his examination fees 
applicant. As it looks to us, 
the demand of the physicians made 
through their association, and their 
purpose to work in a concerted way 
as the labor unions do, will certainly 
definite concerted act- 


ment, embracing the 
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moderate and reasonable fee. 
The Physicians’ Point of View. 


The Eastern Underwriter fas _ re- 
ceived the following letter from a 
Maryland physician who evidently 
thinks that the doctors’ point of view 
should be presented in a discussion 
upon this question. We puabdliso his 
letter to the Eastern Underwriter and 
the letter to a medical director to 
which he refers: 

Mt. Washington, Md, Jan. 24, 1907. 
Eicitor of The Basterti Underwriter: 

I read the editorial comment on 
Examiners’ claims for higher fees, in 
the December number of thie ‘“Econ- 
omics.”’ I enclose a copy cf a letter 
I sent, on December first, to the Med- 
ical Directcr of an Insurance Com- 
pany, who have reduced their ex- 
aminers’ fees to three dollars. I think 
it represents the examiner's claim 
from his peint of view. 

You may publish the letter if you 
wish. 


WILLIAM TODD. 


Mt. Washinzton Baltimore, Md., Dec- 
ember 1, 1906 

———,, M. D., 

Medical ‘Director. 





——_——-—-— Life Insurauce Co., 

Dear Doctor:—I. cannot understand 
why your schedule of fees for med- 
ical examinations should be reduced 
at this time. The expense of liv- 
ing has increased from one-third to 
one-half over the price of 1892, and 
instead of increasing your examiners’ 
income from fees in proportion, you 
will diminish it January 1st. Again, 
the services of the medical examiner 
are such that. his best skill and judg- 
ment are necessary to safely conduct 
a successful life insurance company, 
and yet, you are cutting his fee al- 
most in half and weakening the life 
insurance business in a most vital 
point. After an experience of 15 
vears as a medical examiner for 
many companies, I am more and more 
impressed with the responsibility T 
have assumed when I examine an 
applicant—my respons'‘bility to the 
company—to the applicant, and to 
myself. As a policyholder, J do not 
think it to the best interest of the 
insurance companies to emploav cheap 
men to conduct their business, Per- 
sonally, I would not allow a cheap 
man to examine me for life insurance, 
I knowing him to be such, he giving 
a verdict involving the best inter- 
myself and family, and the 
Collars of an insurance company. A 
peorly paid man will do poor work 
in svite of himself. 

I am sure the medical director does 
not know what time is lost by the 
medical examiner, in going long dis- 
tances to keep a carelessly made en- 
gagement with an applicant, by an 
over anxious solicitor, to find the ap- 
plicant out and his family not know- 
ing when he will return; to find, after 
having completed an examination no 
specimen of urine is obtainable, and 
a second trip must be made, or find 
a second or third specimen of urine 
is necessary, so that no injustice may 
be done the applicant or solicitor; to 
find the applicant knows nothing of 
his family history, and he must be 
prempted how to learn it, and learn 
it correctly, to find the applicant 
unimformed as to the diseases he has 
had, and a conversation w'th the fam- 
ily physician is necessary to “make 
good” the responsibility the medical 
examiner owes to the applicant, who 
has intrusted to him his prospects of 
an income in his old aige, or the sup- 
port of his widow and ch’ldren, if he 
should die. You will see, doctor, I 
am interested in this matter to a 
two fold degree. 

Life insurance companies owe more 
consideration to the medical profes- 
sion than the purport of your circu- 
lar indicates, as they endorse life 
insurance and many of them Carry 
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SIXTY-SECOND ANNUAL STATEMENT 


OF 


The Mutual Benefit Life Insurance Co. 


Home Office, 


Receipts In 1906 


For: 
Lifs Insurance Pre- ° 
NS Sie $15,536 985 35 
Considerations for An- 
en ee 169,929.34 
a 
Se 
hy, 
a 


Total Receipts from Policy 

Holders #15,706,914.69 
Interest $4,560,748 30 
Rents. a ee 148,213.40 
Profits on sales of Real 


Estate..... er 18,412.48 


ti 


Total Income from 


Investments #4,727 374.18 


T,tal Income from all 
sources 





$20,434, 288,87 | 





~ FINANCIAL CO) 
ASSE ['s, 


Cash on hand and in banks . 
Loans on collateral. , 
U.S. and other bonds (par). - 
First bonds and mortgages 
Se Is a 5-02054 9:5. on eke 51.817,758,36 
Oe eee ae 3,282,517.02 
Loaus on policies in force 15,126,136 .89 
Agents’ balances and cash 
Obligations....... Rise ae 55,819.72 











$1.170,814.36 
2,204.350.00 
28,143, 671.02 


Total Ledger Assets . . $10) 801,067.37 

Interest due and 
accrued....... $i, 

Net deferred aud 
unreported pre- 
miums on poli- 
icies in force 


781,175.57 


1,276,152.73 


Total Ncn-Ledger Aassets.... ‘$3, 057,328.30 


Total Ass ts (Par Values).. "$101, 4,858, 395.67 
Market value of bonds over 








Newark, N. J. 


DISBURSEMENTS AND INCOME 
‘SaveD IN 1906 


For: 
Death Claims........... $5,098 583.86 
Endowments......... .. 1,329,158.81 
Annuities .. -« 162,955.18 





Surrendered Policis ies 
Dividends..... 


1,659.011.61 
2,122,452. 13 


Se” #10,37 372, 2.161, 59 
Income Saved 6,878,276.45 


Total paid to Policy Holders 
plus Income saved 
Taxes on Real Estate 
Other Taxes, Fees and 

OS, 
Real Estate Expenses 
Investment Exp2nses 
Medical Expenses 
Legal Expenses...... 
Commis. & Agency Ex. 
Salaries & other office Ex. 
Adv., P’tg. & Postage 


_ $17,259,438,03 
$43,684.06 


425,121.23 
37,839 47 

. 137,766.94 
156,358.50 





44,042.71 
1,677 694.20 
393,102.63 





Total Expenses and Taxes 
Premiums on Ronds Pur- 

” , 

Loss of Sales on Real 

F state 


Total ~ ° 


027,127.32 


$127,325.40 





$156,713.55 
Total Disbursed and Saved —-$20.434,.288.87 


DITION JANUARY x 1907. 











LIAGILITIE 7 
Reserve fund, according to 
actuaries and American ta- 
bles of mortality, with 4 
and 3 per cent. interest. $95, 897,187.00 
Policy elaims in prozess of 
oo cee, , SE 
Deferred endowment claims 
Deferred death claims..... 
Present value of $499, 886.07 
hereafter payable on ma- 
tured instalment bonds 
Allowance tor en 


288.030 89 
3LO,64S 35 
206,474 10 


379,241.88 


and contingent claims. 325,000.00 
Dividends due and unpaid 333,717.16 
Premiums paid in advance. 59, (72.99 


Unearned interest paid ip 
advance... 3,346.02 
Total Liabilities . $97, 319, 518.40 
Surplus ,par val- 
ee re $7,038,877.2 


Market value of 
bonds over par 731,522 43 


Surpius (market values) $7,770 399.70 


Liabilities including surplus $105,589.918.10 





DP ics constcanate ea ES “ 731,522.43 

Total Assets (Market values)$105,5 9,918.10 
INSURANCE 

New Insurance issued 

ie WOE. a5 sieccawice 24,801 $58, 163,451.00 
Extended policies in 

ere ae 1,689 3,083,306.00 
Paidupp slicie 8 issued 

in 1906 in exchange 

for surrendered pol- 

BED, 05 kdb guinbhene Ww4 100,491.00 





ACCOUNT, 


Policies revived in 1906 123 $255,454.00 


Total issued & revived 26,677 61.607,7 2.00 


Policies in force Janu- 
uary Ist, 1907. ..... 180,377 422,200 906.00 





PROGRESS IN 1906. 








Increase in premium receipts $87 2,896.48 ECONOMIC RATIOS. 

““ “income froin in- Ratio of Insurance Expenses to Expense 
vestment s....... 311,126.97 Income or Premium Loadings 85.1 

“ * total ineorne...... 1, 184,023.45 

“ “ amount pesid policy . Ratio of Insurance and Investment Ex- 
holders. Bs 72,188.58 penses to _—* Income or Premium 

ee “income saved...... 1,057,076.88 | Leadings............ 92.7 

” ** assets(oar* value ba- , Ratio of Actual to E xpected Death Los- 
ea Ee ee 7,064,668 09} ses Am. Ex. Table..... ............... 74.5 

* surplus (par value 

basis 719,481.46 | Ratio of Surrender Values Al'owed to R>- 

** assets (' nar ket val | a hk 

; yi basis)..... --- 6,462,778.15 | Ratio of Assets seated value basis) to 

surplus (market va!- Liabilit 74 

ue basis........... 117,591.52 PE cccceSbeee vsdecseseas --- 107.94 

. ** new instrance..... $51,465.00 | Gross Rate of Interest Earned on Inves- 

“ - ar arsenal insur- ted Assets par vaine.. . ...... .. ....4.90 





Ee . .29,652,814.00 
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January 31, 1907. 


pol.cies. I carry $———, and wish 
it was poss.ble for. me to carry $50,- 
v0. Further, doctor, I think an ex- 
planation is-due your examiners, as 
to why you have reduced their fees. 
Your circular reads: “The following 
schedule of fees will be paid,” with- 
out giving a reason why. In my work 
as examiner I never lose an oppor- 
tunity to have the applicant increase 
the amount of insurance he as ap- 
pled for. I recall two cases in point 
in your company, and one in another 
company, where the applicant in the 
second company applied for 10, 
and took $10,000 more upon my ad- 
vice and recommendation, to this you 
will perhaps answer, “We ico not wish 
our medical examiners to solicit,” 1 
answer, “I never knew an agent who 
was not pleased with any assistance 
the examiner might give him.” I 
write all this to show you what is 
possible for a medical examiner to 
do when he is interested in his work, 
but if he is underpaid he will not 
be interested. I can assure you that 
the business relations between your 
general agent, in Baltimore, Md., Mr 
—————-, and myself are the most 
cordial. 

Please answer this letter, as I wish 
to read our correspondence before the 
Baltimore County Medical Associa- 
tion. 

Yours truly, 
WILLIAM J. TODD. 


MASSACHUSETTS REFORMS. 
What is Proposed in the Way of In- 
surance Legislation in the Old 
Bay State. 





The report of the Massachusetts 


“Recess Insurance Committee,” the 
main features of which :were printed 
in the Eastern Underwriter of Janu- 
ary 10th, has distributed. In 
its introduction the committee 
that the enthusiasm to correct the 


evils revealed in insurance has caused 


been 


says 


“unnecessarily radical legislation.” It 
questions the degree to which leg's- 
lation should attempt to regulate 
“purely actuarial details upon which 
there is as yet a wide divergence of 
opinion between experts of establish- 
The 
committee says that iis recommenda- 


ed reputation and honesty.” 


tions are guided 
disturb 


by a desire not to 

conditions 
they will be a dis- 
tinet advantage to the inwuring pub- 
lic. It speaks of the “honest and ef- 
ficient administration” of the 


existing unless 


convinced that 


Mass- 
achusetts companies. 

We condense and summarize for 
the benefit of our readers the recom- 
mendations made: 

Auditing accounts—Insurance de- 
partment given full powers in place 
of suggested independent auditing 
made by Governor Guild’s insurance 
commission. Uniformity in accounts 
by all companies recommended. 

Political contributions—Prohibited ; 
that 
companies had made 


but committee could not find 
Massachusetts 
such contributions. 

Officers and directors—Not to be 
interested for their own pecuniary 
benefit in the financial transactions 
of the company. The board of direc- 
‘tors to authorize investments and 
placing of bank deposits. 

Real estate—Prohibits investments 
except for accommodation of the com- 
panies own business. In no case to 
exceed ten per cent. of cash assets. 
This provision will affect the invest- 
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ments of some of the Massachusetts 
companies. 

Salaries—Directors to fix all over 
$5,000 with three limit, insteai of 
one, as under the Armstrong law. 

Vouchers—Required for all 
ditures over $100. 


expen 
Investments—Recommends restric- 
tion in the investment of 
funds, but more latitude than is al 
lowed savings banks. 


reserve 


The proposed 
restrictions apply to three-fourths of 
the reserve, greater latitude being al- 
lowed in the investment of the bal 
ance. Investment in assessable stocks 
prchibited. Companies should hold 
only a restricted amount of secur 
ities in any one corporation an 
there should be no investment in un- 
incorporated enterprises. It is pro- 
posed to prohibit joint syndicate op- 
erations. Althcugh present conditions 
in Massachusetts companies do not 
call for this restrictive legislation 
the committee feels that it should 
be enacted to prevent possible future 
evils. 

False estimates and misrepresenta- 
tions—Restrictions and penalties of 
present law increased. All represen- 
tations as to cost, dividends and pol- 
icies to be made over the name of 
an officer of the company. 

Standard forms—To apply only to 
Massachusetts companies on policies 
issued in this State. 
tract 


Freedom of con- 
permitted in other States. 
Soliciting proxies—Present law pro- 
hibits officers from soliciting proxies; 
law to be amended to include agents. 
Policyholders in mutual companies to 


have the right to inspect policyhold- ’ 


ers’ lists. No change recommended 
in regard to voting methods. 

Retirement of guarantee capital— 
To be automatic whenever net surplus 
is twice the amount of said capital. 

Deferred dividends—Prohibited, and 
dividends to be apportioned annual 
ly either in cash or in reduction of 
premium or in paid-up additions. An- 
nual distributions on the contribution 
to surplus plan are to begin not later 
than the end of the third year. 

Deferred dividend The 
present deferred dividend surplus to 
be ascertained and hereafter charged 
as a liability. Future 
be apportioned annually and charged 
to liabilities. 


surplus 


earnings to 


Limited to ten 
per cent. of the reserve, not count- 


Contingent reserve 





ing as surplus the excess of market 
value over par of bonds. 

Non-participating pdlicies—Not to 
be issued by companies ‘writing par- 
ticipating insurance and vice versa. 

Surrender values—To be 
hereafter in cash, 60 days after no- 
tice; policyholders to be notified of 
lapse with amount of surrender value 
payable. 

Annual statements—Gain and loss 
exhibit required; ordinary and week- 
ly insurance accounts to be separat- 
ed. 

Assessment insurance — No 
companies to be incorporated. 

Savings banks insurance—To ‘be 
permitted if guarded by guarantee 
fund and sufficient applications to 
make plan safe before beginning busi- 





payable 


new 
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ness. 
Agents’ compensation. — There 


should be no legislative restriction. 
Rebating—No present 

law recommended; difficulty of secur- 

recognized. 


change in 
ing evidence thereunder 
The moral influence of companies on 
agents required to eliminate practice 


recess commit- 


The 
tee agrees in the main with the con- 


report of the 


clusions of Governor Guild's commis- 
sion, except as to certified public ac- 
countants and the appointment of 
two directors of each domestic mutual 
company by the Governor. The tone 
of the 
and conservative and it has evident- 


report throughout is judicial 
ly been prepared with great care and 
as a public document ranks with that 
issued by the Governor’s special com- 
evident that Massa- 


mission. It is 


chusetts does not propose to be car- 





METROPOLITAN 


Life Insurance Co. 
(Incorporated by the State of New York) 


“The Leading Industrial 
Insurance Company in 
America”’ 





AGENTS WANTED. 


Any honest, capable and industr:- 
cus man, who is willing to begin a 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach. The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue 
New York City. 


‘The Man 


That Sells 


The Insurance 
Should communicate with 
the Company that has 
no General Agents, the 


Pittsburgh Life and 
Trust Company, 


Pittsburgh Life Building, 
Sixth & Liberty Sts., Pittsburgh, Pa. 


BERKSHIRE 
LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


James W. Huu, President. 
wv. M. Lee, Actuary. 
Tueo. M. ALLEN, Secretary. 
Rop’t H. Davenport, Ass't. Sec’y. 


This Company, with its more than fifty years of 
successful and honorable practice, its solid finan- 
cial condition, its fair and liberal policies, all sub- 
ject to the Non-Forfeiture Law of Massachusetts, 
commends itself both to policy-holder and agent. 





For circulars and rate 


EASTERN MASSACHUSETTS AGENCY, 


79 Milk Street, Boston, Mass. 
DYER & FOSS, Managers. 


National Life 


Insurance Company 
OF MONTPELIER, VERMONT. 
Established in 1850. Operating in 44 States. 





Hi. M. Cur.er, T rer 





Joseru A. De Boer, President Treasu 
JAMES T. PHELI’S, V rest A. B. Bisner, Med. Director. 
James B. Ester, 2d Vice-Prest Cc. E. Mow! N, Actuary 
OsMAN D. CLARK, Secretary F. A. HOWLAND, Counsel 


This Company held January I, 1906, and gained 
during the past decade: 


ASSETS, $34,519,093.04 Gain, 184% 
SURPLUS, 3,821,752.51 Gain, 165% 
INSURANCE, 145,480,904.00 Gain, 109% 





Sells the Best and Most Modern in Life, 
Term, Endowment and Annuity In- 
surance. 











JAMES T. PHELPS & CO., State Agents, 
159 Devonshire St.. BOSTON, MASS, 





- The Mutual Life 


Insurance Company of New York. 


Under a New Management, 


With the standard policies and the safe-guards estab- 
lished by the law of New York—the most exacting ever 


cnacted, 


With the Company’s vast resources—greater by many 
millions than those of any other company in the world— 
now closely invested in the most profitable securities consis- 


tent with safety, 


With an economy of management equalled by and ex- 
celled by none, maintains its place in the front rank held by 


it for sixty-four years as, 


The best dividend-paying company, 
The best company for policy-holders 
The best company for agents. 
Apply for agency to 
GEORGE T. DEXTER, Second Vice-Pres., 
The Mutual Life Insurance Co. of New York, 
34 Nassau Strect, New York, N.Y. 
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ried off her feet by the wave of pub- 
licity which led to such radical] legis- 
lation in New York State. 


SUB-STANDARD FORM ALLOWED. 


New York Insurance Department 
Makes One Concession. 


Superintendent Kelsey, of the New 


Yerk Insurance Department, has 
granted permission for the issuance 
of a sub-standard policy form in ad- 
dition to those provided for in the 


Armstrong Laws. In the Eastern Un- 
cerwriter of January 3rd, we gave an 


account of the meetng in this city 
called by the Department for the 


purpose of considering the advisabili- 


ty of permitting the use of other 
forms. Quite a number of actuaries 
and other company representatives 
were present, the Department being 
represented by Superintendent Kel- 
sey, Actuary Paterson and Senator 
W. W. Armstrong. 


Requests were made for the issuing 


of some twenty different forms, among 
them being a request from the New 
York Life for a sub-standard form, 
Thus far this is the only request 
granted, although several companies 
have tried to secure a decision re- 
gaiding the forms they particularly 
des:red 

\t the meeting in New York, Sen- 


ator Armstrong propounded the query 


as to wheth under the laws enacted 
the Department had a right to au- 
thorize other lorms. In fact he hint- 
ed very pointedly that the law on this 
subject was inflexible, indicating that 
companies would have to be content 
with four policies. With the grant- 


ng of a privi » to issue a sub-stand- 
ard policy, it is hoped that other con- 
will be made. 





cessions 


The new sub-standard form will dif- 
fer from the old ones in that it wili 
provice for loaded or advanced age 
remiums; in other words there will 


be no policy liens in this class. The 
reason for the move is apparent. 
The law makes automatic extended 
insurance a mandatory feature. Thus 
for instance should an endowment 
granted upon the life of an 
underaverage risk, the assured could 
three premiums and then take 
term insurance for, say 
seventeen and have 
low figures. 


Y li "I } 
\ e 
policy ) 


pay Sa 
extended 
tweive to years 
nsurance at ridiculously 


LIFE ASSOCIATION NEWS. 


N. H. Weed Selected as Editor and 


Manager. 

The continued presence of Presi- 
dent F. E. MeMullen of the Nationai 
Association of Life Underwriters in 
this city for the last week, in company 
with Executive Committeemen Chas 
W. Scovel, of Pittsburgh, and Stephen 
H. Woodman, of Boston, is now ex- 
plained by the announcement made 
concern'ng Life Association News. 
the Official organ of the National As 
ociation, the publication of which 
Was authorized at the St. Louis con- 


While it had been expected 
Walter Sammis, insurance edi- 


vention 


New York Commercial, would be 
in charge of this paper, the final ne- 
votiations fell through on account of 


} 


other bus’ness engagements and re- 
quirements preventing his acceptance 


of the position. The unanimous choice 
of the committee was then made in 
favor of N. H. Weed, editor of Life 
Insurance Independent of this city 
who w'll edit and publish the News 


under the supervision and control of 

National Associat’on. Mr. Weed’s 
aualification for this work, according 
to President McMullen, particularly 
fit him for the position and under his 
management the News is expected to 
lish much towards the upbuild- 
ing of membership in the local associ- 
ations. Headquarters of the National 
Association will be established in the 
office of the News, 


accom 
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CASUALTY AND 
SURETY HAPPENINGS 





DiAL DECLARED OFF 


BANKERS’ SURETY TO CONTINUE. 
Metropolitan Surety Decides Not to 
Purchase Control of Clevs- 
land Company. 





(Special to Eastern Underwriter.) 

Cleveland, O., Jan. 30.—From repre- 
sentatives of the Bankers’ Surety Com- 
pany of this city, it is learned that 
negotiations for the sale of controll- 
ing interest in the corporation to John 
J. Caullet, president of the Metropoli- 
tan Surety Company of New York, and 
others associated with ‘him jin that en- 
terprise, which have been underway 
for several weeks past, have definite- 
ly been called off by Mr. Caullet. The 
Bankers’ Surety will now continue its 
independent existence and will adopt 
more aggressive measures in the 
piosecuuon of bus.ness taan it has 
followed hitherto. 

Shortly after Mr. Caullet began ne- 


gotiations with the Bankers’ sare- 
holders he asked for and obtained 
consent to employ the New York 


Credit Company in examining the af- 
fairs of the ‘Cleveland institution. 
Prior to this he had deposited with 
the Dime Savings and Banking Com- 
pany of Oleveland, a sum ample to 
prove good faith. 

As a reason for calling the deal off, 
after it had all but been consummated, 
Mr. Caullet asserted that the loan 
value of the Bankers’ stock was plac- 
ed too low by the banks and trust 
companies whose aid he sought in fi- 
nancing the proposition. 

Negotiations in the matter began 
last December, and early in January 
Mr. Caullet had options for 2,600 of the 
5,000 shares ($100 par each), com 
prising the capital of the company. 
Had Mr. Caullet taken over the Cleve- 
land corporation his purpose was to 
conduct it as a distinct enterprise, 
with himself as its president, but with 
Thomas Sanders, Jr., agency super: 
intendent of the Metropolitan Surety, 
in immediate charge. 

Reinsurance and other arrange: 
ments between the two companies, 
naturally would have been very close 


FALSE CLAIM PRESENTED. 


Beneficiaries in Accident POlicy Seek 
Full Amount—Assured Alive and 
Well. 


The United States Casualty Co. had 
an interesting experience during the 
past two weeks, which involved Carl 
Hau, accused of the murder of his 
mother-in-law, in Germany, and who 
is now in a German prison, awaiting 
trial. 

In June, of last year, Mr. Hau ap- 
plied for a $10,000—$20,000 disability 
policy in the United States Casualty. 
At that time he was a professor in 
the law department of the George 
Washington University, at Washing- 
ton, D. C. Investigation showed him 
to be a young man of scholarly at- 
tainments, apparently of high stand- 
ing, socially and in all ways a most 
desirable risk, so the policy was is- 
sued. 

His mother-in-law, Frau Molitor, 
was a German woman, reputed to be 


quite wealthy. Gossip has it that 
the young son-in-law lost no oppor- 


tunity to get money from his wife’s 
mother, making demands under num- 
erous pretexts. Finally Hau and his 
wife went to Germany, where as the 
story goes, he continued to be a drain 
upon Frau “Molitor’s exchequor. It 
has been stated in the papers that 


shortly after a refusal to give her 
son-in-law any more money she was 
shot down on the street, after be- 


ing called on a special mission, which 
she was going to fulfill, Hau was 
suspected and fled to London, where 
he was arrested, extradicted and re- 
turned to Germany. 

On January 8th he was landed in 
jail at Kahrisrue, Germany, and on 
January 15th the United States Casu- 
alty Co. received a letter from the 
department of law, George Washing- 
ton University, stating that Hau had 
met death on January 9th. Claim was 
also made for the $10,000 in full, on 


behalf of the beneficiary. No effort 
was made to go into details and 


hence the U. S. 
quandry as to how 
and if death had occurred, to 
extent it was liable. 

The company was also ‘handicapped 
because it had no representative in 
Germany. However, they got busy 
at 141 Broadway, and from no source 
could it be ascertained that Hau was 
dead. A few days ago a letter was 
received from the George Washing- 
ton University, stating that the filing 
of the claim was an error; that Hau 
was alive and well. Apologies were 
also made for having caused the com- 
pany so much unnecessary trouble. 


Casualty was at a 
death occurred, 
what 





NATIONAL SURETY COMPANY. 





Rapid and Substantial Progress 
Achieved by it Under Manage- 
ment of W. B. Joyce. 

In every essential particular the 
Statement of the National Surety Co., 
of New York, setting forth its fina’ 
cial condition as of December 31st, 
1906, is a most satisfactory one, cred- 
iiable al’ke to President W. B. Joyce 
and his office assoviates, and to the 
agency force, without whose intelli- 
gent and enthusiastic support, success 

would be impossible. 

While ccnditions in the surety un- 
derwriting field, were in many 
spects discouraging last year, the Na- 
tional Surety managed to increase ite¢ 
business, add to its reinsurance re- 
serve and put a further $180,405 to 
net surplus, this attractive item now 
being $629,565. No fault can be found 
with the company’s investments, 
which consist in great part of Govern- 
ment and New York city bonds, and 
guaranteed railroad stock. At the 
close of 1906 the National Surety re- 
ported gross assets of $2,104,112. The 
liabilities were as here given: Capi- 
tal, $500,090; quarterly dividend, $10,- 
000; reserve for claims in process of 
adjustment, $115,978; legal reserve, 
$700,097; contingent reserve, $100,- 
00%; miscellaneous, $57.471. 

To the tireless and well directed 
energy of President Joyce the pres- 
ent property of the corporation is 
mainly due, and the shareholders and 
directors of the enterprise do not hes- 
itate to award him full credit. That he 
believes implicitly in the future of the 
Natienal Surety and will leave noth- 


re- 


ing undone to place it upon a sure 
and lasting foundat‘on, is best evi- 


denced by the willingness to person- 
allv invest largely in the stock of the 
company. 

Writing fidelity and all lines of 
surety bonds, and burglary insurance 
the National Surety is popular with 





agents and business men, and the 
confidence reposed in it is well de- 
served. 

As representative of the Maine, 


Minnesota and Virginia insurance de- 
partments, Actuary S. H. Wolf, of 
New York, is directing an examina- 
tion of the National Surety Company. 


January 31, 1907. 


VERDICT FOR COMPANY. 
United States Casualty Secures De- 
cision in Spratlin Case. 

The United States Casualty Co. has 
won a signal victory in the Spratlin 


(Tennessee) case. The deceased, wo 
carried two policies with the com- 
pany, got into an altercation with 


his father and provoked him by a 
remark casting serious reflection on 
his ancestry, whereupon the father 
shot him. Claim was made and a 
snap judgment secured under one pol- 
icy. The policies were written at 
Memphis, Tenn., in which State the 
shooting occurred. In an effort to 
secure a verdict under the other pol- 
icy the beneficiaries lost, the Fed 
eral Court, of Tennessee, holding’ that 
the United States Casualty was not 
liable under its policy contract. This 
verdict presages a reversal or removal 
of the decision under the other pol- 
icy. 


A Worthy German Company. 


Frank- 
and Plate 
year ending 
indication 


A detailed statement of the 
fort Marine, Accident 
Glass Ins. Co., for the 
December 31, 1906, gives 
that the company is in excellent 
hands. The admitted the 
corporation are $1,424.044; special 1 
serves for liability claims and all con 
t‘ngencies, $684,165; unearned premi 
um reserve, $317,163. In addition to 
the deposit of $290,000 in this coun- 
try, the Frankfort bas a net surplus 
of $172,875. The premium income for 
1906 was $888,359. C. H. Franklin 
Esq., manager for the corporat’on i 
the United States has given a gon} 
account of his stewardship since tak 
ing charge. 


assets of 


To the National Surety Co. we ex- 
press thanks for a neat and substan- 
tial pocketbook and card case. 

To Edson S. Loth, general manager 
of the United States Casualty Co., 
we are indebted for a handsome cal 


endar for 1907. It contains no ad., 
but all who receive same will re- 
member the giver. 

a 





New Amsterdam Casualty Co. 
The annual statement of the New 
Amsterdam Casualty Co., for the year 
ending December 31, 1906, shows that 
the company is making swbstant ai 
progress. (Since the last statement 
was issued, it has joined the million 


dollar class, its assets being $1,064, 
684, an increase during the year of 
over $132,000. The following items 
are shown in the statement: Cas! 
capital, $314,400; reserve for unac 
termined claims and losses as rv 
quired by law, $147,365; re- 
serve for rensurance $340,842; net 
surplus, over capital and all liabilities 
$131,613. 

The New Amsterdam has on de- 


pos't with the Insurance Departme=t 
of New York State 259,009 for th 
protection of all policyholders, Whi'e 
this precautionary measure of provis- 
ion has been adopted it is an un- 
necessary one as the company enjoys 
an excellent record for prompt and 
fair settlements of claims, the total 
amount of which from date of organi- 
zation is $1,424,596.48. President 
Moore and Secretary Taylor are to be 
congratulated upon the steady growth 
of the New Amsterdam as shown b) 
the following: 





Surplus as to 


Year. Assets. P’licvh’ld’s 
1900 $602,616.59 $359,712.73 
1901 604,326.48 366,033.02 
1902 668,356.69 374.565.19 
190% 731,472.42 389.758.64 
1904 832,632.69 116,650.51 
1905 932,402.81 419,425.09 
1906 1,064,683.82 446,012.86 
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CONSIDERABLE OF A FARCE. 


Surety Company Officials Get Scsant 
Courtesy at Hearing Before Sec- 
retary of Treasury Shaw. 





From those present at the hearing 
given by Secretary Shaw, at Wash- 
ington, two weeks ago, in relation to 
the recently promulgated order of his 
department, restricting the amount of 
an ind vidual bond accepted from any 
company to ten per cent. of its cap- 
ital and net surplus, it was learned 
that the meeting was considerable 
of a farce, the surety company execu- 
tors receiving scant courtesy from 
the cabinet officer. 

Had the underwriters not gone to 
the expenditure of a great deal time 
and energy in preparing data to be 
used at the hearing, and were not 
the proposition of bond limits a most 
important one, they would have treat- 
ed their reception by Mr. Shaw and 
Judge Haff as a huge joke; but be- 
ing busy men and doubly so at state- 
ment season they did not relish the 
affair. 

The remarks made by Presidents 
Warfield, Joyce, Cator, Bland and oth- 
ers were decidedly brief, made so by 
request of Secretary Shaw, who did 
not hesitate to remind the speakers 
that his time was exceedingly prec- 
ious, when they ventured to make ex- 
tended remarks. Each of the gentle- 


men above mentioned was well sup- 
plied with ammunition which they 
would have communicated to Mr. 


Shaw, had that gentleman, like Barkus 
been “willin’,” but as his chief anx 
iety seemed to be to get out of the 
conference room as quickly as _ pos- 
sible, the valuable data carefully com- 
piled, has been tenderly laid aside 
awaiting a more convenient season 
for its presentation. The next time 
a leading government official ar- 
ranges for a conference with under- 
writers, surety company executives 
will very likely be conspicuous for 
their a»sence. 





DECLARE IT AN OUTRAGE. 


Surety Company Officials Incensed at 
Action of Buffalo Surrogate. 





Managing surety underwriters are 
properly incensed at the action of 
the Buffalo surrogate in insisting upon 
justification from each company sup- 
plying bonds in his court. To satisfy 
himself as to the financial status of 
the different corporations and their 
respective methods of conducting 
business, he proposes dispatching a 
special emissary to each office. Nor is 
it his intention that the work be per- 
formed by the same individual; in- 
stead his plan is to send a separate 
attorney to every company; a most 
pleasing proposition to the favored in- 
vestigators but one that is bound to 
prove expensive and generally annoy- 
ing to the surety companies. 

Just why each court and municipal 
board in the State disposed so to do, 
may put surety companies to the ex- 
pense of special examinations, con- 
ducted by men, who, however well in- 
tentioned and generally intelligent, 
lack technical knowledge of under- 
writing affairs, is not clear to the 
lay mind, and savors of persecution. 
Every commonwealth in the Union 
maintains an insurance department 
the expense of which is born by the 
insurance companies licensed there- 
in. These departments each call for 
annual and some semi-annual state- 
ments, showing the financial and gen- 
eral condition of the insurance com- 
panies and associations licensed in 
their respective territory, and if any 
particular information beyond that 
called for in the blanks be desired, it 
is promptly furnished by the manag- 
ing underwriters. In view of this 
fact it would appear the work of out- 


eweri. 
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side investigators is wholly unneces- 
sary to protect the interest of the 
public, and is both expensive and 
troublesome to ‘the insurance com- 
panies. 

While this country and especially 
the Empire State is burdened with too 
many laws, the passage of a further 
measure prohibiting the practice, 
above complained of, would be en- 
thusiastically acclaimed by long har- 
rassed managing underwriters. 





U. S. CASUALTY CONTEST. 





Eastern Group Takes First Honors— 
Newark Man Leads Individuals. 





With the idea of furnishing a fitting 
wind-up for the most successful year 
in its history the United States 
Casualty arranged a contest among its 
representatives in the Personal Acci- 
dent and Health Department for the 
month of December, awarding suit- 
able prizes. A handicap arrangement 
for the individual contest made it 
any one’s race until the goal ‘was 
reached. Should the business writ- 
ten be settled for, the winners appear 
to be: W. W. Garrabrant, Newark, 
N. J., first; W. V. Otto, Pittsburg, sec- 
ond; E. W. Reed, Denver, thind. 

The “group contest” was easily the 
most interesting. Sixty agencies were 
lined up in groups of fifteen each, 
styled Western, Southern, Central and 
Eastern, respectively. The Eastern 
group carried off the honors and was 
composed of the following agencies: 
E. A. Schrum, Syracuse; W. V. Otto, 
Pittsburg; E. P. Slocum, -Bradford, 
Pa.; Clarence Weaver, 
C.: W. W. Garrabrant, Newark; Bill- 
ington, Hutchinson & Co., Philadel- 
phia: J. T. Phelps & Co., Boston; T. 
L. Davies, Albany; McAnarney & 
Raynor, Rochester; J. Harvey, Curtis, 
Worcester, N. Y.; A. M. Lovier, 


Rome, N. Y.; Lee Brown, Bingham- 
ton; Inglehart & Anthony, ‘Water- 
town: G. H. McCarthy, Troy; I. M. 
Wendelken, Yonkers. The Southern 
group was second; Western, third. 
ard Central, fourth. 

In the “field contest” taking in all 


the agents of the company excepting 
the sixty comprising the above groups, 
honors were about even between E. 
C. Strayhorn, of North Carolina, and 
A. K. Weeks, of Maryland. 





New Law Governing Inter-State Ship- 
ments of Liquor. 


By a close vote the House Commit- 
tee of the Judiciary of Congress last 
Thursday voted to report favorably 


the Littlefield bill regulating the ship- 
ment of liquor in Inter-State Com- 


merce. The measure provides that 
the inter-State character of the 
liquors shall terminate upon their ar- 
rival in the State of their destination, 


amd before their delivery to the con- 
signee. Persons or corporations en- 
gaged in shipments will then become 
subject to the laws of the State of 
destination to the same extent as 


though the liquor had been produced 
in the State. 


Approves Collector’s Bond. 





bond of 

McCall, 
Orleans, 
De- 
by 


Formal approval of the 
$250,000 supplied by Henry 
collector of the port at New 
has been had from the Treasury 
partment. The bond was issued 
one of the surety companies. 





Makes Good on Long Overdue Note. 





Receiver Cunningham, of the wreck- 
ed Farmers’ and Drovers’ National 
Bank of Waynesburg, Pa., lately re- 
ceived from Frank O. Harris, form- 
erly Pennsylvania State Treasurer, 
a certified check for $11,500 in set- 
tlement of a note given the bank and 
which fell due fully four years ago, 


Washington, D. 


JR A DEFINIT& PROMISE TO 


PAY, well defined, no experi- 
mcnt and taking no chances that 
technical legal definition of what 


ccnstitutes an accident will be used 
to defeat claims, buy your insurance 
in and sell the policies of 
‘ ' H c 
“The Cen'ral” of Pittcburg, fa. 
Its management will tell you, in YES 
or NO answers, what it covers and 
what it does not cover. 
Agents Wanted. 
For particulars address 


THE CENIRAL ACCIDENT 
INSURANCE COMPANY 
PITTSBURG, LA. 





The Metropolitan 
Surety Company 


HOME OFFICE: 
38 PARK ROW, 
NEW YORK CITY. 
John J. Caullet, President. 
David McClure, First V.-P. & Gen’l 


11 


The Empire State 


Surety Company 
Capital - - - - $750,000 
Surplus . 2. < 127,202 
gurety and F:delity Bonds, Liability, Burg- 
larv, Piate Glass, Boiler, Per-onal Accident 
and Health Insurance. 
William M. Tomlins, Jr., President 
Moses May, First Vice President 
Willard P. Reide, Second Vice President 
Daniel Stewart, Secretary 
New York Office, 34 Pine St. 
Brooklyn Office, 391 Fulton St. 





H RBERT BUXIO, Pres. an! Mgr. 


Buxton Insuring Agency 


63 William S.., New York 





Lines handled anywhere. 
London. 


Excess 
Good connections at Lloyds, 
Corr enlicited 


Pref erred 


Accident Insurance Co. 


OF NEW YORK. 


— 





Accident. 
Health 


Large Benefits Low Rates Best Commissions 


LS 
- Policies 





Counsel, 

Andrew T. Sullivan, Second Vice- 
President, 

Frank A. Condon, Third Vice-Pres. & 
Treasurer, 


M. Joseph McCloskey, 
G. E. Hart, Walter C. 
Secretaries. 


Secretary. 
McClure, Asst. 





KIMB4A Lc. ATWOOD, Pres’t 


290 Broadway, - - Mew York 


BOSTON OFFICE : 
| Rooms 425 and 426, 141 Milk Street 











q OF FRANKFORT-ON-THE-MAIN, 


RICHARD DELAFIELD 
ERNST THALMANN, 


or Protection: f P lic th 





THE FRANKFORT 
MARINE, ACCIDENT and PLATE GLASS 
INSURANC 
SZSCTABLISHED 


Sis States Department, 100 William Street, New York, N.Y 
TRUSTEES; 
Pres. of 
«f Ladenburg, Thalmaon 
STUYVESANT Fish. D.rector 
C. H. FRANKLIN, U.S. Mer. and A torney. 
Employers and Public Liability, Elevator Insurance, Workmen’s Collective, 
Teams, Burglary, Individual Accident and Health, , and Industrial Accident 
Deposited with Insurance Depa tmentsin the U 
(ler, 


Agents Wanted for Unoccupied Territory. 


E CO. 


1is65. 


GERMANY. 


Natioaal Park Bank 
. «& Co. 
Illinois Centra! Ruiiroad 


JNO. M. SMITH, Sec. U.S. Bra>ch 


* $550,000.00 














ASSETS. 
U.S. Bonds...... -. $ 52,000 00 
State and City Bon ds...... 435,300 00 
Railroad and other Bonds 
and Stocks........ .. 
Cash in Office, Bank and 
Trust Companies... ‘ 
Premiumsin Vourse of Col- 
lection 
Interest Accrued.. 


597,811 00 
398,417 09 


382,626 91 
10,719 97 


$1,879,874 97 


New York, January 15, 1907 


Increase in Reserves.. 
Inorease in NET SURPLUS.. 


ROBERT B. 
HOME OFFICE 


52-54 WH 





Casualty Company of Elimerica 


FINANCIAL STATEMENT DECEMBER 31, 
Reserves and Surplus to Policyholders $1,738. 466.62 


We have audited the books and accounts of the CASUALTY COMPANY 
OF AMERICA and certify that the above statement {s correct. 
Very truly yours, 
The Audit Company of New York, 
(Signed) 
RBOORD FOR 1906. 


Increase in Gross Assets.................0.05. $233._676.04 
Iucrease iu Net Premiums....... .... 


CASUALTY COMPANY OF AMERIC 


ARMSTRONG, President. 
KUMN-LOEB | BUILDING, 


a <= - 


1906. 


LIABILITIES 
Reinsurance Reserve, as re- 
quired by New York I 

surance Departme:t 
Loss Reserve as required 
by New York State Lat 
Reserve fur Taxes, Com- 
missions aud all other 
Charges 141,408 35 
Capital and Surplus 810.636 94 


$1,879,874 97 


E. T. PERINE, General Manager 


194,606.81 
132,966 95 
100,708.09 


NEW YORK 


STREET 














{ 
Incorporated Und r the Laws of Massachusetts. 





The Columbian 
National Life Insurance 
Company 


eveuei miei MASS. | 


PERCY PARKER, President. 


FRANKLIN W. GANSE, 
Vice-President and Director of Agencies 


WILLIAM H. BROWN, Secretary. 


1860 —46th Year i 906 | 


HOME LIFE 


insurance Company of New York. 
GEORGE £. IDE, President. 
Assets, $17,886,594.88 


(Including Dividend-Endowment Fund) 


Dividend- Endowment Fund, —— Dividends) $1,453,907.00 
Contingent Fund 7 225.000 

Net Surplus . - - - - 1,204,400.47 
Insurance in Force - . > . + 19,775,340.00 


The Home Life supplied one of the marvels of the present inves- 
tigation—en insnrance company without any obvious scandals. 
N. Y. Tribune, 12-12-05, 

Mr. Hughes’ inquisition was not less searching than before, but 


the officere of the Home Life og RT — apparently sur- | 


vived it unscathed, .. ¥. Herald, 12- 


Detail Statement furnished upon request. 
tHE 


FIRST MUTUAL 


Chertered in America. 


NEW ENGLAND MUTUAL 


LIFE INSURANCE COMPANY, 
BOSTON, MASS. 














Operates on a full 3 1-2 per cent. Reserve 
under Massachusetts Law, and offers 
the very best possible security, with 

a safe, equitable contract. 





FINANCIAL STATEMENT. 


Assets, Jan. 1,1906, $40,702,691. ee 
36,600,270.95 | 





Liabilities, - 





Surplus, - 


BENJ. F. STEVENS, President. 
ALFRED D. FOSTER, Vice-President 
D. F. APPEL, Secretary. 
WM. B. TURNER, Asst, Sec’y. 


Liabilities, $16,457,194.41 


$ 4,102,420.60| 


The attention of Reliable Agents 1n search 
of desirable contracts is called to the 


JOHN HANCOCK 


TUTUAL LIFE INSURANCE COMDART 


OF BOSTON 


S. H. RHODES, President. 

| ROLAND O. LAMB, Vice-President. 

| WALTON L. CROCKER, Secretary. 

None but the best forms of Life, Endowment, Term 
and Instalment Policies issued. See our Optional An- 
wity Policy. Good Agency contracts to the right men. 


FRANCIS MARSH, 


j 





| Manager for Eastern Massachusetts, 
| fohn Hancock Bldg. - 178 Devonshire St. 





(FIRED 


‘Union Assurance Society 
OF LONDON. 


Established A. D. 1714. 


HALL & HENSHAW, U. S. Managers, 
| 35 PINE STREET, NEW YORK. 





| UNEXCELLED IN 


Favorable [lortality 


- AND.. 


Economy of Management. 


‘The Provident Life 


ond Trust Company 
OF PHILADELPHIA. 





Rates of Premium Extremely Low 


and still further reduced by 
Annual Dividends. 





Northern Assurance Co. 
OF LONDON, ENG. 

| UNITED S*ATES STATEMENT AS OF JAN. 1, 1906 

| Admitted Cash Assets ...... $3,814,971.58 

All Liabilities, including Reserves, 2,442,212.49 

Net Surplus in United States . . $137 372,759.09 

EASTERN AND SOUTHERN DEPARTMENTS 

| Company’s Building : : 38 Pine Street, New York 

GEORGE W. BABB, Manacer 

T. A. RALSTON, Sus-Manacsr 














SUN 


INSURANCE OFFICE 
OF LONDON. 


FOl NDED 1710. 


United States Branch: 

54 PINE STREET, 
Western Department: 

171 LA SALLE ST., CHICAGO. 


Pacific ge ige e 
215 SANSOME ST., SA 


NEW YORK. | 





TATE Matuat Life 


"..Assurance Company 
Worcester, Mass. 








INCORPORATED 1844, 





| Financial Statement, Jan. 1, 1907. 








NS teh a oe 6 oa aloe $29,138,062.19 
EOD sk Geese cee 26,318,347.00 
SURPLUS . .$2,819,715.19 

A. G. BULLOCK, President. 


H. M. WITTER, Secretary. 





THE STATE LIFE aaa COMPANY 
INDIANAPOLIS, INDIANA 


ANDREW M. SWEENEY, 
President. 


SAMUEL QUINN, 
Vice-Pres. & Supt, of Agents. 


WILBUR 8S. WYNN, 
Secretary and Actuary 


UNPARALLELED RECORD. 
Deposit with State of Indiana to Protect all Policyholders, $3,574,677. 
TO INSURANCE AGENTS —Examine the Life Annuity Competitive Contract 
of this Company. An original method of securing a closer fraternity of interest 


hetween the Agent and the Company. 


with and share in the prosperity of this Company as it grows and prospers. 
nables the average agent to win a competency and become independent. 
Write for particulars. The Company has desirable territory for capable men. 
Contracts direct witk the hom- office. 


It gives the Agent an opportunity to grow 


It 


THE EASTERN UNDERWRITER 








oval Exchange Assuranee 
OF LONDON, ENGLAND. 


ESTABLISHED IN 1720. 
United States Branch. 
92 WILLIAM STREET, NEW YORK. 


U C. CROSBY, General Manager. 
R. D. HARVEY, Assistant General Manager. 














GERMANIA 


FIRE INSURANCE COMPANY, 
NEW YORE. 


ORGANIZED 1859. 
Cash Capital, - 


Assets, - - - 
Net Surplus, - 


$ 1,000,000.00 

$6,835,785.78 

$2,889,660.92 
HEAD OFFICE: 

Cor. William and Cedar Streets. 





YOUNG MEN—MAKE MONEY 





There are opportunities 
to represent a big, sound 
up-to-date Life Insur- 
ance Company in a prof- 
itable manner. 
Prudential representa- 
tivesmake money. They 
have most varied forms 
§ of policies and advan- 
tageous contracts with 
liberal commissions. 
The attention of young 
men, ee emg gd young 
men starting in business 
is especially sought. 
Write for full informe- 
tion regarding these un- 
usual opportunities. 


THE PRUDENTIAL 


INSURANCE COMPANY OF AMERICA, 
Incorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, Home Office, 
President. Newark, N. J. 


PRUDENTIAL ~~ 


STRENGTHOF 
GIBRALTAR 


h 5 i 








$94,060,000 


Paid in Fire Losses 
in the United States alone during 














56 YEARS 
BY THE 


LIVERPOOL 
““’ LONDON 
“” GLOBE 


Insurance Company. 


ASSETS U. S. CERANCH, 
$12,056,918. 
NET SURPLUS, 
$5,160,000. 


CONFLAGRATION PROOF. 
NEW YORK OFFICE, 45 WILLIAM ST. 











Commercial Union Assurance Company, 


(Limited) 
OF LON DON. 
PINE AND WILLIAM STREET - NEW YORK CITY. 








January 31, 1907. 


Managers Wan. . 





IN 
Connecticut and New Jers:y 
Address 


Reliance Life 
Insurance Co. 


OF PITTSBURGH 
James H. Reed, President 


Paid Up Capital 





$1,000.000.00 





QUEEN 


Ins. Co. of America, 


NEW YORK 





.. SVEA... 


Fire and Life 
Insurance Co. 
Gothenburg, Sweden 


ORGANIZED 1866 


—_—— 


United States Branch 


29 and 31 LIBERTY ST. 
NEW YORK CITY 


MORRIS L, DUNCAN, United States Mgr. 





Samue! Gans, 
Pr sideot 


Leopo'd Gans 
Vice Pron & Gen’! Mgr. 


Samuel Gans Co. 
143-147 Franklin St., N. Y. 


New York Chicago Atlanta 


RENOVATORS OF FIRE AND 
MARINE SALVAGES 


Telephone 4835 Franklin 

Stocks handled at lowest percentage con- 
sistent with proper results, accompanied 
always with Cosh Guarantee. Our 
methods fortify adjusters in advance of clos- 
ing loss. 

Always telegraph or telephosze at our 

expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home O fice, Chicago, 207 209 E. Madison St 





THE : 
Inter-State Life 
Assurance Company 
Indianapolis, Ind. 





FP. B. Davenport. ....scssacs President 
John T. Martindale, 

Vice-Pres, and Supt. of Agencies 
BD. DW. -TONOR. 2 5200 Sec’y and Treas. 


E. F. Hodges, M. D....Med. Director 
EXECUTIVE COMMITTEBR: 
Thos. H. Spann. Chas, E. Coffin. 
Cortland Van Camp. 
FINANCE COMMITTEE: 

M. B. Wilson, W. E. Kurtz. H. W. 
Moore, E. I. Fisher, A. A. Barnes. 
AUDITING COMMITTEE: 

W. E. Kurtz; Rear-Admiral George 

Brown; Dr E. F. Hodges. 








